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Important Information About This Form
Purpose of Form
This form assists a mortgage brokerage with assessing whether an investment/loan in a non-qualified syndicated mortgage is "suitable" for an investor/lender. The mortgage brokerage is required to conduct and document its suitability assessment pursuant to sections 24 and 24.1 of Ontario Regulation 188/08: Mortgage Brokerages Standards of Practice (O. Reg. 188/08) under the Mortgage Brokerages, Lenders and Administrators Act, 2006 (MBLAA). Specifically, subsection 24.1(1)(d) of O. Reg. 188/08 requires the mortgage brokerage to prepare a written suitability assessment using the form approved by the Chief Executive Officer (CEO) and provide a copy of the form to the investor/lender. This Form 3.1 – Suitability Assessment for Investor/Lender in a Non-Qualified Syndicated Mortgage is the form approved by the CEO under subsection 24.1(1)(d).
Completing a suitability assessment requires the mortgage brokerage to analyze whether the features and risks of a non qualified syndicated mortgage investment/loan (as outlined in Form 3.2 - Disclosure Statement for Investor/Lender in a Non-Qualified Syndicated Mortgage) align with the financial circumstances, investment needs and objectives, risk tolerance, financial knowledge, investment experience, and other relevant factors relating to the circumstances of the investor/lender (as outlined in Form 3.0 - Information about Investor/Lender in a Non-Qualified Syndicated Mortgage
The suitability assessment requires that the mortgage brokerage determine if the non-qualified syndicated mortgage investment/loan "matches" the investor/lender's needs and circumstances. It requires a mortgage brokerage to "know its product" and "know its client" prior to making a determination of suitability. The mortgage brokerage must document its determination, including the basis for it, in this form.
Note: FSRA expects mortgage brokerages to take special care in complying with their suitability obligations when dealing with investors/lenders who are seniors, retirees, individuals living on a fixed income, or individuals who otherwise may be in a position of vulnerability. Non-qualified syndicated mortgage investments/loans may rarely be appropriate for such individuals, and a loss from a mortgage brokerage’s failure to comply with the suitability obligation may have particularly devastating consequences for these individuals.
Application of Form 
The mortgage brokerage must complete this form for each investor/lender (individual or entity), every time it presents a non-qualified syndicated mortgage investment/loan to an investor/lender, whether or not the investor/lender is a member of a "designated class" of investors/lenders. The designated classes are defined in subsection 2(1) of O. Reg. 188/08.
This form must be completed after the mortgage brokerage has completed Form 3.0 - Information about Investor/Lender in a Non-Qualified Syndicated Mortgage and Form 3.2- Disclosure Statement for Investor/Lender in a Non-Qualified Syndicated Mortgage.
For an investor/lender who is an Individual, the responses to questions in all sections of this form should reflect the circumstances, investment needs and objectives, risk tolerance, financial knowledge, investment experience and any other factors relevant to the individual investor/lender.
For an investor/lender that is a Personal Investment Entity, the responses in this form should reflect the circumstances, investment needs and objectives, risk tolerance, financial knowledge, investment experience and any other factors relevant to the individual investor/lender, and if applicable, his or her close family relations (e.g., the shareholders or beneficiaries of the personal investment entity). A personal investment entity is a corporation, partnership, or trust whose primary purpose is to hold investments for the individual investor/lender and/or his or her close family relations and does not have a separate commercial function apart from holding investments on behalf of the investor/lender and/or his or her close family relations.
For an investor/lender that is a Corporation, Partnership or Trust that is not a personal investment entity, the responses in this form should reflect the circumstances, investment needs and objectives, risk tolerance, financial knowledge, investment experience and any other factors relevant to the corporation, partnership or trust (i.e., responses must be from the perspective of the entity).
This form must be signed by a mortgage broker.
While the obligation to ensure suitability in section 24 of O. Reg. 188/08 is imposed on the mortgage brokerage, it is the mortgage brokerage's authorized representatives (i.e., its brokers and/or agents) that carry out these duties. Pursuant to section 3 of O. Reg. 187/08: Mortgage Brokers and Agents Standards of Practice, a mortgage broker or agent shall not do or omit to do anything that might reasonably be expected to result in the mortgage brokerage on whose behalf he or she is authorized to deal or trade in mortgages to contravene or fail to comply with a requirement established under the MBLAA.
While the broker may be primarily responsible for performing the functions necessary to determine suitability, the mortgage brokerage remains legally responsible for ensuring the suitability requirement is met. The brokerage should have appropriate processes and controls in place to ensure that brokers are adequately supervised and that the obligation to ensure suitability is met. Such controls should include detailed policies and procedures related to the suitability process and monitoring and review procedures to ensure individuals brokers are in compliance.
Investment  Limit
Section 24.2 of O. Reg. 188/08 limits the amount that an investor/lender can invest/lend in a non-qualified syndicated mortgage to sixty thousand dollars ($60,000) in any twelve (12)-month period for investors/lenders that are not part of a designated class of lenders and investors (i.e., this limit does not apply to investors/lenders that are part of a designated class). The "designated classes" are defined in subsection 2(1) of O. Reg. 188/08 (Refer to Appendix).
When determining whether the applicable limit has been reached for a non-qualified syndicated mortgage, the mortgage brokerage shall not count any investments/loans in respect of non-qualified syndicated mortgages entered into prior to July 1, 2018. By law, the mortgage brokerage cannot sell a proposed non-qualified syndicated mortgage to an investor/lender unless the investor/lender is eligible under these rules. The investor/lender should confirm his/her eligibility with the mortgage brokerage.
Record-Keeping 
The mortgage brokerage must provide the investor/lender with a copy of this completed form pursuant to subsection 24.1(1)(d) of O. Reg. 188/08, and retain a copy of it and all documents relating to it for the mortgage brokerage's records in accordance with subsection 46(1)4 and section 48 of O. Reg. 188/08. Furthermore, mortgage brokerages are required by subsection 40(3)3 and section 10 of O. Reg. 188/08 to establish and implement policies and procedures in respect of the determination of the suitability of, and the investor/lender's eligibility to invest in, or make a loan in respect of, a non-qualified syndicated mortgage.
Disclaimer 
This suitability assessment was prepared by the mortgage brokerage and has not been filed with the Financial Services Regulatory Authority of Ontario (FSRA) or other government authority and neither FSRA nor another government authority has reviewed or approved the completed suitability assessment.
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Section 1 – About Your Investment
Address of Property / Security to be Mortgaged:
Section 2 – Investor/Lender Information
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Section 2 – Investor/Lender Information
Mailing address
Investor Representative, if applicable (e.g. for entity investor)
Section 3 – Investor/Lender Status
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Section 3 – Investor/Lender Status
1. Non-Individual, or
2. Individual who, alone or together with his or her spouse, beneficially owns financial assets (being cash, securities within the meaning of the Securities Act, the cash surrender value of a life insurance contract; a deposit or evidence of a deposit) that have an aggregate realizable value that, before taxes but net of any related liabilities, exceeds $5 million and who provides written confirmation of this to the brokerage. 
If the investor/lender meets the descriptions in (1) or (2), indicate the following and complete Section 4 of this form:
The designated classes of lenders and investors are defined in subsection 2(1) of O. Reg. 188/08 (Refer to Appendix). These include classes for certain entities or individuals who have net income before taxes, net assets and net financial assets above a defined limit.
Section 4 – Declaration by Investor/Lender of Certain Designated Class and the Mortgage Brokerage 
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Section 4 - Declaration by Investor/Lender of Certain Designated Class and the Mortgage Brokerage
Declaration by the Investor/Lender
I hereby confirm and declare that:
1. I qualify as a member of a designated class of lenders and investors as defined in section 2 of O. Reg. 188/08.
2. For an individual who is a member of a designated class: I, alone or together with my spouse, have net financial assets of at least $5 million. I have provided written confirmation to support my investor/lender status to the mortgage brokerage.
3. I acknowledge that my mortgage broker, on behalf of the mortgage brokerage, has discussed the contents of this form, investment project summary or other relevant documents with me and that I understand and agree with the mortgage brokerage's suitability assessment and the rationale for it.
Date (yyyy-mm-dd)
Investor/lender Name 
Signature of Investor/lender
Date (yyyy-mm-dd)
Entity Representative Name
Entity Representative Signature  
Section 4. Declaration by the Mortgage Brokerage 
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Declaration by the Mortgage Brokerage 
I hereby confirm and declare that:
1. I have completed this Form 3.1 – Suitability Assessment for Investor/Lender in a Non-Qualified Syndicated Mortgage to the best of my knowledge and ability, and I have no reason to suspect that the information provided by the investor/lender is false, misleading or inaccurate in any way.
2. I have obtained supporting documentation confirming the investor/lender’s status as a member of a designated class of lenders and investors as defined in section 2 of O. Reg. 188/08, and the investor/lender has signed this form, attesting to his/her/its status as a designated class. For an individual who is a member of a designated class, I have obtained documentation confirming the investor/lender, alone or together with his or her spouse, has net financial assets of at least $5 million.
3. In accordance with subsection 24(3) of O. Reg. 188/08, my suitability assessment considered the information collected about the investor/lender (subsection 24.1(1)(a) of O. Reg. 188/08), investment disclosure (subsection 31.1(1) of O. Reg. 188/08), and any other relevant factors to determine whether an investment/loan in the non-qualified syndicated mortgage is suitable for the investor/lender.
4. In accordance with sections 24.1(1)(d), 46(1)4 and 48 of O. Reg. 188/08, I prepared this form, provided a copy of the form to the lender/investor, and am retaining a copy of this form and all documents reviewed in the completion of this form.
Date (yyyy-mm-dd)
Signature of Mortgage Broker
Section 5 - Declaration by All Other Investor/Lender and the Mortgage Brokerage
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Section 5 - Declaration by All Other Investor/Lender and the Mortgage Brokerage
Declaration by the Mortgage Brokerage 
I hereby confirm and declare that:
1. I completed this Form 3.1 – Suitability Assessment for Investor/Lender in a Non-Qualified Syndicated Mortgage to the best of my knowledge and ability, and have no reason to suspect that the information provided herein is false, misleading or inaccurate in any way.
2. I reviewed the information in Form 3.0 - Information about Investor/Lender in a Non-Qualified Syndicated Mortgage, as per subsection 24(3) of O. Reg. 188/08, and Form 3.2 – Disclosure Statement for Investor/Lender in a Non-Qualified Syndicated Mortgage and any other relevant factors to determine whether an investment/loan in the non-qualified syndicated mortgage is suitable for the investor/lender.
3. In accordance with sections 24.1(1)(d), 46(1)4 and 48 of O. Reg. 188/08, I prepared this form, provided a copy of the form to the lender/investor, and am retaining a copy of this form and all documents reviewed in the completion of this form.
Date (yyyy-mm-dd)
Signature of Mortgage Broker
Declaration by the Investor/Lender
I hereby confirm and declare that my mortgage broker, on behalf the mortgage brokerage, has discussed the contents of this form with me and that I understand, and agree with, the mortgage brokerage’s suitability assessment and the rationale for it.
Date (yyyy-mm-dd)
Investor/lender Name 
Signature of Investor/lender
Date (yyyy-mm-dd)
Entity Representative Name
Entity Representative Signature  
Section 6 – Investor/Lender Information Review
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Section 6 – Investor/Lender Information Review
2. Date of completed Form 3.0 - Information about Investor/Lender in a Non-Qualified Syndicated Mortgage for the investor/lender named in Question 1:
3. Have you (i.e., mortgage broker, on behalf of the mortgage brokerage) reviewed the completed Form 3.0 - Information about Investor/Lender in a Non-Qualified Syndicated Mortgage with the prospective investor/lender?
3. Have you (i.e. mortgage broker, on behalf of the mortgage brokerage) reviewed the completed Form 3.0 – Investor/Lender Information for Investor/lender in a Non-qualified Syndicated Mortgage with the prospective investor/lender?
4. Based on your review of the Form 3.0 - Information about Investor/Lender in a Non-Qualified Syndicated Mortgage with the investor/lender, and to the best of your knowledge, have there been any material changes in the circumstances, including but not limited to the financial circumstances, investment needs and objectives, risk tolerance, financial knowledge and investment experience of the investor/lender since the completion of Form 3.0?
Section 2 - Question 4. Based on your review of the Form 3.0 – Investor/Lender Information for Investor/Lender in a Non-qualified Syndicated Mortgage with the investor/lender, and to the best of your knowledge, have there been any material changes in the circumstances, including but not limited to the financial circumstances, investment needs and objectives, risk tolerance, financial knowledge and investment experience of the investor/lender since the completion of Form 3.0?
If Yes, update Form 3.0 for the investor/lender before completing this Form 3.1 – Suitability Assessment for Investor/ Lender in a Non-Qualified Syndicated Mortgage.
5. At a minimum, have you analyzed the following information about the investor/lender? Check all the factors that you have discussed with the investor/lender and provide an explanation for those factors not discussed. 
(a) Personal Information (applicable for individual investor/lender)
(b) Entity Information (applicable for corporation, partnership or trust)
(c) Financial Circumstances
(d) Overall Investment Needs and Objectives (i.e., relating to the investor/lender's overall investment portfolio, not simply the current proposed investment)
(e) Risk Tolerance
(f) Financial Knowledge and Investment Experience
(g) Any other factors relevant to the suitability assessment for the investor/lender
Section 7 – Non-Qualified Syndicated Mortgage Investment/Loan Review
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Section 7 – Non-Qualified Syndicated Mortgage Investment/Loan Review
To ensure the suitability of the proposed non-qualified syndicated mortgage investment/loan for the investor/lender, you (i.e., the mortgage broker, on behalf of the mortgage brokerage) must fully understand the features and risk factors of the proposed investment/loan described in Form 3.2 – Disclosure Statement for Investor/Lender in a Non Qualified Syndicated Mortgage.
1. At a minimum, have you discussed the following with the investor/lender? Check all information that you discussed with the investor/lender and provide an explanation for information not discussed.
This is not an exhaustive list. If there are any other factors that could be relevant to the investor/lender in relation to a non-qualified syndicated mortgage investment/loan, the mortgage brokerage must also consider those factors in determining if the proposed investment/loan is suitable for the investor/lender.
(a) About the Project, Developer and Property
(b) About the Non-Qualified Syndicated Mortgage
(c) About the Nature of the Relationships between Parties to the Transaction (i.e., actual/potential conflicts of interest)
(d) Specific Risks related to the proposed non-qualified syndicated mortgage investment/loan
Table 1 - General Risks for Non - Qualified Syndicated Mortgages
(Non - exhaustive list)
Borrower Risk
Payments to an investor/lender rely on the ability of the borrower to make payments required under the terms of the mortgage investment/loan. The mortgage administrator, if applicable, cannot make payments to an investor/lender if the borrower defaults.
Concentration Risk 
The extent to which any asset class forms a disproportionate part of the overall investor/lender’s investment portfolio.
Conflicts of Interest Risk
There are generally many parties involved in a mortgage syndicate (e.g., one or more mortgage brokerages and their brokers and agents, the borrower, developer, mortgage administrator, and investors/lenders). It is important to understand relationships that may exist between parties so that potential conflicts of interest may be managed.
Financing Risk
The successful completion of the project being funded by the non-qualified syndicated mortgage likely depends upon the capacity of the developer to raise further funds to finance construction and other costs. An inability to raise further funds could jeopardize completion of the project. 
Government Approval Risk
A delay or inability to obtain municipal and/or provincial government approvals for development (e.g., zoning, environmental assessments) could result in project delays/modifications that negatively impact investment returns (i.e., delay repayment of principal or loss of some or all of principal invested).
Interest Rate Risk
Increases in interest rates raise the cost of funds, exerting upward pressure on a borrower’s debt service obligations.
Liquidity Risk
The investor/lender may not be able to liquidate his/her investment/loan, or a portion of it, on a timely basis. If he/she wants to withdraw his/her money before the end of the term of the investment/loan, there is no assurance that there will be a market for the resale or transfer of his/her investment/loan. A non-qualified syndicated mortgage investment/loan should only be considered by investors/lenders who are able to bear the economic risks of a long-term investment and who do not require the investment to be immediately liquid upon demand.
Loan-to-Value Ratio Risk
A higher loan-to-value ratio (based on the “as is” value of a property) results in increased risk to participating investors/lenders.
Mortgage Enforcement Risk 
If the investor/lender is one of several investors/lenders in a non-qualified syndicated mortgage, the investor/lender will likely not be able to enforce repayment of the investment on his/her own if the borrower defaults. 
Mortgage Rank / Priority Order Risk
Many non-qualified syndicated mortgages provide that they may be subordinated to subsequent construction and other loans. As a result, the non-qualified syndicated mortgage may be moved to 2nd priority or lower without the consent of the investor/lender, increasing the risk that the non-qualified syndicated mortgage will be inadequately secured,
No Investment Guarantee
This mortgage investment is not insured by the Government of Ontario or any other investor protection fund. This mortgage investment cannot be guaranteed by the mortgage brokerage. If the investor/lender is not prepared to accept the risk of loss, he/she should not consider non-qualified syndicated mortgage investments/loans.
Personal Covenant Risk
If the mortgage includes a personal covenant or other financial commitment, the ability of the person providing the personal covenant or other financial commitment to perform under a personal covenant will depend on the financial capacity of the person. There is no assurance that a person will have the financial ability to be able to satisfy their obligations under the personal covenant or other financial commitment and therefore you may not receive any return from his/her investment, including any initial amounts invested.
Project Completion Risk 
There is a risk that the successful completion of the project, in order to repay all mortgages and each investors, might not be possible.  The development might be delayed or not completed at all. This in turn could delay payments to the lenders or even put repayment of the mortgage at risk.
Real Estate Value Risk 
Real estate market values are subject to local, regional and national economic conditions. Changes in factors affecting the demand and supply of property (e.g., interest rates) can have significant positive or negative impacts on the value of a property, particularly for commercial real estate. It is possible for the value of a property to decline, reducing the value of the security underlying the loan and raising the loan-to-value (LTV) ratio.  
Investors/lenders should consider inspecting the property or project as identified in Section 7, Question 1(a) of this disclosure statement.
The property value may decrease over time, including the period between the date of the most recent appraisal and the date the transaction is completed. A decline in property value may also affect the return on and/or value of the investment in the event of a default in payments under this mortgage.
Revenue or Cashflow Risk
Certain development projects have no or limited revenue streams until they are completed. In order to move forward with the project development, borrowers/developers use capital acquired from a variety of different sources that may be subject to upfront costs such as interest, brokerage fees, etc. These costs may affect the borrower/developer's ability to advance the project. Additionally, at times, this source of capital may be expensive or unavailable causing significant delays or additional costs that may affect the borrower/developer's ability to advance the project.
Registered Funds Tax Risk
Whether or not this investment is eligible to be held in a registered account depends upon whether the Loan-to-Value Ratio exceeds 100% as this might cause the de-registration of your account, and result in negative tax consequences from the Canada Revenue Agency.
Sales Risk 
The repayment of the investment is heavily reliant on the developer's (or marketing company’s) efforts, ability and experience in successfully promoting the underlying construction project to other investors and/or to sell the completed project to a buyer(s).
Syndicate Complexity Risk
Mortgage investment/lending through a syndicate generally carries a higher degree of risk given the many connected factors that affect the success of the underlying development project and investment return (e.g., developer experience, real estate values, interest rates and mortgage terms).
Term risk
If the contract provides for an extension, the investor/lender may not be able to opt out of or object to any extension of a mortgage term. The investor/lender needs to review terms relating to the extension of mortgages carefully.
Notes:
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Section 8 – Suitability Assessment
1. Analyze whether the proposed non-qualified syndicated mortgage investment/loan  is suitable for the investor/lender based on the following investor/lender factors:
(a) Financial circumstances 
(E.g., Are the net income before taxes, net liquid assets and net assets of the investor/lender such that the investor/lender could afford to lose all or part of the proposed investment without negatively affecting his/her standard of living? How dependent is the investor/lender on any future income stream and/or investment returns associated with the non-qualified syndicated mortgage investment/loan? Does the proposed non-qualified syndicated mortgage investment/loan represent a large proportion of the net worth of the investor/lender such that it raises concerns regarding a lack of investment portfolio diversification/concentration risk?)
(b) Overall investment needs and objectives 
(E.g., Do the mortgage term, payment schedule, rank of mortgage, and investor rights align with the ability and willingness of the investor to accept risk of loss and/or delay in receiving payments or return of capital? Is the developer experienced and has a good record of successes with similar projects? Is the creditworthiness of the borrower strong? Which material risks associated with non-qualified syndicated mortgages in general and/or specifically related to the proposed investment/loan is the investor/lender most and least comfortable with? Is the risk of the proposed investment appropriate given the investor/lender's investment time horizon?)
(c) Risk tolerance
(E.g., Do the mortgage term, payment schedule, rank of mortgage, and investor rights align with the ability and willingness of the investor to accept risk of loss and/or delay in receiving payments or return of capital? Is the developer experienced and has a good record of successes with similar projects? Is the creditworthiness of the borrower strong? Which material risks associated with non-qualified syndicated mortgages in general and/or specifically related to the proposed investment/loan is the investor/lender most and least comfortable with? Is the risk of the proposed investment appropriate given the investor/lender’s investment time horizon?) 
(d) The composition and risk profile of the investor/lender’s existing portfolio
(E.g., What is the breakdown of the investor/lender’s investment portfolio by asset class? Is the portfolio more heavily weighted towards lower risk products such as GICs and government bonds or does it include generally higher risk products such as hedge funds, derivatives and non-qualified syndicated mortgages/loans? How would the addition of the proposed non-qualified syndicated mortgage investment/loan impact the overall risk profile of the investment portfolio of the investor/lender?) 
(e) Financial knowledge and investment experience 
(E.g., Has the investor/lender been investing in a variety of investment products for more than five years or is he/she just learning about investing and the relationship between risk and return? Does the investor/lender make his/her decisions about investments or does he/she rely on an investment advisor to provide guidance? What is the composition of the investor/lender’s investment portfolio?) 
If No, you cannot proceed with this transaction for the investor/lender pursuant to Section 24(3) of O. Reg. 188/08. 
Appendix – Subsection 2(1) of 0. Reg. 188/08
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Appendix – Subsection 2(1) of O. Reg. 188/08
Designated classes of lenders and investors
2(1) For the purposes of this Regulation, a person or entity is a member of a designated class of lenders and investors if the person or entity is a member of any of the following classes:
1. The Crown in right of Ontario, Canada or any province or territory of Canada.
2. A brokerage acting on its own behalf.
3. A financial institution.
4. A corporation that is a subsidiary of a person or entity described in paragraph 1, 2 or 3.
5. A corporation that is an approved lender under the National Housing Act (Canada).
6. An administrator or trustee of a registered pension plan within the meaning of subsection 248 (1) of the Income Tax Act (Canada).
7. A person or entity who is registered as an adviser or dealer under the Securities Act when the person or entity is acting as a principal or as an agent or trustee for accounts that are fully managed by the person or entity.
8. A person or entity who is registered under securities legislation in another province or territory of Canada with a status comparable to that described in paragraph 7 when the person or entity is acting as a principal or as an agent or trustee for accounts that are fully managed by the person or entity.
9. A person or entity, other than an individual, who has net assets of at least $5 million as reflected in its most recently-prepared financial statements and who provides written confirmation of this to the brokerage.
10. An individual who, alone or together with his or her spouse, has net assets of at least $5 million and who provides written confirmation of this to the brokerage.
11. An individual who, alone or together with his or her spouse, beneficially owns financial assets (being cash, securities within the meaning of the Securities Act, the cash surrender value of a life insurance contract, a deposit or evidence of a deposit) that have an aggregate realizable value that, before taxes but net of any related liabilities, exceeds $1 million and who provides written confirmation of this to the brokerage.
12. An individual whose net income before taxes in each of the two most recent years exceeded $200,000 or whose net income before taxes in each of those years combined with that of his or her spouse in each of those years exceeded $300,000, who has a reasonable expectation of exceeding the same net income or combined net income, as the case may be, in the current year and who provides written confirmation of this to the brokerage.
13. A person or entity in respect of which all of the owners of interests, other than the owners of voting securities required by law to be owned by directors, are persons or entities described in paragraphs 1 to 12. O. Reg. 188/08, s. 2 (1).
11.0.0.20130303.1.892433.887364
Dec 2019
FSRA
Form 3.1 – Suitability Assessment 
for Investor/Lender in a
Non-Qualified Syndicated Mortgage
Section 1 – About Your Investment. Name of Investment Project.
Section 1. Address of Property / Security to be Mortgaged. Unit Number.
Section 1. Address of Property / Security to be Mortgaged. Street Number
Section 1. Address of Property / Security to be Mortgaged. Street Name.
Section 1. Address of Property / Security to be Mortgaged. City/Town.
Section 1. Address of Property / Security to be Mortgaged. Province.
Section 1 – Address of Property / Security to be Mortgaged.  Postal Code.
Enter Postal Code in format: letter, digit, letter, digit, letter, digit.
Section 2 – Investor/Lender Information. Name.
Section 2. Mailing address. Unit Number
Section 2. Mailing address. Street Number
Section 2. Mailing address. Street Name
Section 2. Mailing address. City/Town
Section 2. Mailing address. Province
Section 2. Mailing address.  Postal Code.
Enter Postal Code in format: letter, digit, letter, digit, letter, digit.
Section 2. Telephone number
Section 2. Email Address
Section 2. Investor Representative, if applicable (e.g. for entity investor). Name
Section 2. Investor Representative, if applicable (e.g. for entity investor). Title
Section 2. Investor Representative. Telephone number
Section 2. Investor Representative. Email address.
Section 3 – Investor/Lender Status. Member of a Designated Class who is a/an: 
1. Non-Individual, or

2. Individual who, alone or together with his or her spouse, beneficially owns financial assets(being cash, securities within the meaning of the Securities Act, the cash surrender value of a life insurance contract;a deposit or evidence of a deposit) that have an aggregate realizable value that, before taxes but net of any related liabilities,exceeds $5 million and who provides written confirmation of this to the brokerage.
Section 3. If the investor/lender meets the descriptions in (1) or (2), indicate the following and complete Section 4 of this formType of documentation supporting investor/lender’s status:
Section 3. If the investor/lender meets the descriptions in (1) or (2), indicate the following and complete Section 4 of this formType of designated class.
Section 3 – Investor/Lender Status. Member of a Designated Class who is not an individual described in (2). Complete Sections 5 to 8 of this form.
Section 3 – Investor/Lender Status. Not a Member of a Designated Class. Complete Sections 5 to 8 of this form
Section 4. Date signed by Investor/lender 
Enter date in format: year: 4 digits, month: 2 digits, day: 2 digits. Or select date from the drop down calendar (press down arrow to open the calendar, use the arrow keys to navigate by keyboard)
Section 4 - Declaration by Investor/Lender of Certain Designated Class and the Mortgage Brokerage 
I hereby confirm and declare that:
1. I qualify as a member of a designated class of lenders and investors as defined in section 2 of O. Reg. 188/08.
2. For an individual who is a member of a designated class: I, alone or together with my spouse, have net financial assets of at least $5 million. I have provided written confirmation to support my qualification/status as a Designated Class to the mortgage brokerage.3. I acknowledge that my mortgage broker, on behalf of the mortgage brokerage, has discussed the contents of this form, investment project summary
 or other relevant documents with me and that I understand and agree with the mortgage brokerage's suitability assessment and the rationale for it.
Section 4. Signature of Investor/lender
Section 4. Entity Name (if applicable)
Section 4 - Date signed by Entity Representative 
Enter date in format: year: 4 digits, month: 2 digits, day: 2 digits. Or select date from the drop down calendar (press down arrow to open the calendar, use the arrow keys to navigate by keyboard)
Section 4. Entity Representative Name
Section 4. Entity Representative Signature
Section 4 - Declaration by Investor/Lender of Certain Designated Class and the Mortgage Brokerage Declaration by the Mortgage Brokerage. Mortgage Broker. (To read the Declaration you wll have to enter read or browse mode)
Section 4 - Declaration by Investor/Lender of Certain Designated Class and the Mortgage Brokerage Declaration by the Mortgage Brokerage. Licence number of Mortgage Broker
Section 4 - Date signed by Mortgage Broker 
Enter date in format: year: 4 digits, month: 2 digits, day: 2 digits. Or select date from the drop down calendar (press down arrow to open the calendar, use the arrow keys to navigate by keyboard)
Section 4 - Declaration by Investor/Lender of Certain Designated Class and the Mortgage Brokerage. Declaration by the Mortgage Brokerage. Signature of Mortgage Broker.
Section 4 - Declaration by Investor/Lender of Certain Designated Class and the Mortgage Brokerage Declaration by the Mortgage Brokerage. Licence number of Mortgage Brokerage.
Section 4 - Declaration by Investor/Lender of Certain Designated Class and the Mortgage Brokerage Declaration by the Mortgage Brokerage. Mortgage Brokerage Name.
Section 5 - Declaration by All Other Investor/Lender and the Mortgage Brokerage Declaration by the Mortgage Brokerage. Mortgage Broker.
Section 5 - Declaration by All Other Investor/Lender and the Mortgage Brokerage Declaration by the Mortgage Brokerage. Licence number of Mortgage Broker
Section 5 - Declaration by All Other Investor/Lender and the Mortgage Brokerage - Date signed by Mortgage Broker 
Enter date in format: year: 4 digits, month: 2 digits, day: 2 digits. Or select date from the drop down calendar (press down arrow to open the calendar, use the arrow keys to navigate by keyboard)
Section 5 - Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by the Mortgage Brokerage. Signature of Mortgage Broker.
Section 5 - Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by the Mortgage Brokerage. Licence number of Mortgage Brokerage.
Section 5 - Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by the Mortgage Brokerage. Mortgage Brokerage Name.
Section 5 - Declaration by All Other Investor/Lender and the Mortgage Brokerage. Date signed by Investor/lender 
Enter date in format: year: 4 digits, month: 2 digits, day: 2 digits. Or select date from the drop down calendar (press down arrow to open the calendar, use the arrow keys to navigate by keyboard)
Section 5 - Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by the Investor/Lender 
I hereby confirm and declare  that my mortgage broker, on behalf the mortgage brokerage, has discussed the contents of this form with me and that I understand, and agree with, the mortgage brokerage’s suitability assessment and the rationale for it. Investor/lender Name
Section 5 - Declaration by All Other Investor/Lender and the Mortgage Brokerage. Signature of Investor/lender:
Section 4. Entity Name (if applicable)
Section 5. Declaration by the Investor/Lender. - Date signed by Entity Representative 
Enter date in format: year: 4 digits, month: 2 digits, day: 2 digits. Or select date from the drop down calendar (press down arrow to open the calendar, use the arrow keys to navigate by keyboard)
Section 5. Declaration by the Investor/Lender. Entity Representative Name
Section 5. Declaration by the Investor/Lender. Entity Representative Signature
Section 6 – Investor/Lender Information Review. 1. Name of prospective investor/lender
Section 6.  2. Date of completed Form 3.0 - Information about Investor/Lender in a Non-Qualified Syndicated Mortgage for the investor/lender named in Question 1
Enter date in format: year: 4 digits, month: 2 digits, day: 2 digits. Or select date from the drop down calendar (press down arrow to open the calendar, use the arrow keys to navigate by keyboard)
Section 6. 3. Have you (i.e., mortgage broker, on behalf of the mortgage brokerage) reviewed the completed 
Form 3.0 - Information about Investor/Lender in a Non-Qualified Syndicated Mortgage with the prospective investor/lender?Yes
Section 6. 3. Have you (i.e., mortgage broker, on behalf of the mortgage brokerage) reviewed the completed 
Form 3.0 - Information about Investor/Lender in a Non-Qualified Syndicated Mortgage with the prospective investor/lender?No. If No, review the Form 3.0 with the investor/lender before completing this suitability assessment.
Section 6. 4. Based on your review of the Form 3.0 - Information about Investor/Lender in a Non-Qualified Syndicated Mortgage with the investor/lender, and to the best of your knowledge, have there been any material changes in the circumstances, including but not limited to the financial circumstances, investment needs and objectives, risk tolerance, financial knowledge and investment experience of the investor/lender since the completion of Form 3.0? 
Yes

If Yes, update Form 3.0 for the investor/lender before completing this Form 3.1 – Suitability Assessment for Investor/ Lender in a Non-Qualified Syndicated Mortgage.
Section 6. 4. Based on your review of the Form 3.0 - Information about Investor/Lender in a Non-Qualified Syndicated Mortgage with the investor/lender, and to the best of your knowledge, have there been any material changes in the circumstances, including but not limited to the financial circumstances, investment needs and objectives, risk tolerance, financial knowledge and investment experience of the investor/lender since the completion of Form 3.0? 
No
Section 6 – Investor/Lender Information Review 
5. At a minimum, have you analyzed the following information about the investor/lender? Check all the factors that you have discussed with the investor/lender and provide an explanation for those factors not discussed. 
(a) Personal Information (applicable for individual investor/lender). Identity
Section 6. 5 (a) Age
Section 6. 5 (a) Marital status
Section 6. 5 (a) Number of dependents
Section 6. 5(a)Occupation
Section 6. 5(a)notes
Section 6 – Investor/Lender Information Review 
5. At a minimum, have you analyzed the following information about the investor/lender? Check all the factors that you have discussed with the investor/lender and provide an explanation for those factors not discussed. 
(b) Entity Information (applicable for corporation, partnership or trust). Identity
Section 6. 5 (b) Legal status of entity (i.e., structure)
Section 6. 5 (b) Date of formation
Section 6. 5 (b) Shareholders, directors, officers, partners, trustees and/or beneficial owners
Section 6. 5 (b) Nature of business 
Section 6. 5 (b) notes 
Section 6 – Investor/Lender Information Review 
5. At a minimum, have you analyzed the following information about the investor/lender? Check all the factors that you have discussed with the investor/lender and provide an explanation for those factors not discussed. 
(c) Financial Circumstances. Annual net income before taxes for the past two years
Section 6. 5 (c) Stability of annual net income before taxes
Section 6. 5 (c) Total net liquid assets 
Section 6. 5 (c) Total net financial assets
Section 6. 5 (c) Total net assets
Section 6. 5 (c) Source of funds for the proposed investment/loan (e.g., savings, loan, registered funds, if applicable)
Section 6. 5 (c) Investment portfolio (i.e., dollar value and risk profile by asset class)
Section 6. 5 (c) Proposed investment/loan in a non-qualified syndicated mortgage as a share of total net financial assets
Section 6. 5 (c) Aggregate investments/loans in non-qualified syndicated mortgages as a share of net financial assets
Section 6. 5 (c) The degree of dependence of the investor/lender on any future income streams associated with the investment/loan in the non-qualified syndicated mortgage (e.g., interest payments)
Section 6. 5 (c) Dollar value of total investments/loans in non-qualified syndicated mortgages over the past 12-months 
Section 6. 5 (c) notes
Section 6 – Investor/Lender Information Review 
5. At a minimum, have you analyzed the following information about the investor/lender? Check all the factors that you have discussed with the investor/lender and provide an explanation for those factors not discussed. 
(d) Overall Investment Needs and Objectives (i.e., relating to the investor/lender's overall investment portfolio, not simply the current proposed investment). The overall results the investor/lender wishes to achieve from investing (e.g., preserve capital, generate income, generate income and growth, generate maximum investment return regardless of higher risk)
Section 6. 5 (d) Specific goals the investor/lender wishes to achieve from an investment in non-qualified syndicated mortgage investments/loans (e.g., saving for retirement, funding children's education, etc.)
Section 6. 5 (d) notes
Section 6 – Investor/Lender Information Review 
5. At a minimum, have you analyzed the following information about the investor/lender? Check all the factors that you have discussed with the investor/lender and provide an explanation for those factors not discussed. 
(e) Risk Tolerance. The overall ability of the investor/lender to accept risk of financial loss
Section 6. 5 (e) The overall willingness of the investor to accept risk of financial loss
Section 6. 5 (e) The ability of the investor/lender to comfortably withstand a delay in the return of the principal/capital invested in the non-qualified syndicated mortgage given his/her current financial circumstances (e.g., tolerance for delay)
Section 6. 5 (e) notes
Section 6 – Investor/Lender Information Review 
5. At a minimum, have you analyzed the following information about the investor/lender? Check all the factors that you have discussed with the investor/lender and provide an explanation for those factors not discussed. 
(f) Financial Knowledge and Investment Experience. The investor/lender’s level of financial knowledge
Section 6. 5 (f) The investor/lender’s investment experience
Section 6. 5 (f) The investor/lender's level of understanding of the risks involved in a non-qualified syndicated mortgage generally, and the specific risks associated with the non-qualified syndicated mortgage proposed by the mortgage brokerage
Section 6. 5 (f) The composition and degree of risk in the investment portfolio of the investor/lender (before and after the investment/loan in the non-qualified syndicated mortgage).
Section 6. 5 (f) notes
Section 6 – Investor/Lender Information Review 
5. At a minimum, have you analyzed the following information about the investor/lender? Check all the factors that you have discussed with the investor/lender and provide an explanation for those factors not discussed. 
(g) Any other factors relevant to the suitability assessment for the investor/lender Other facts or factors could include (among many other things) financial obligations related to medical needs, likelihood of job loss, a significant degree of dependence on housing prices or fixed income receipts, etc.
Section 6. 5 (g) Relationship with the mortgage brokerage, if any 
Section 6. 5 (g) notes
Section 7 – Non-Qualified Syndicated Mortgage Investment/Loan Review 
1. At a minimum, have you discussed the following with the investor/lender? Check all information that you discussed with the investor/lender and provide an explanation for information not discussed. 
(a) About the Project, Developer and Property. What is the project being funded by the non-qualified syndicated mortgage (e.g., construction of a condominium building in City, Province)?
Section 7. 1 (a) At what stage of completion is the project? 
Section 7. 1 (a) What is the experience (successes and failures) of the developer with similar projects? 
Section 7. 1 (a) What is the intended use of the funds (e.g.  to fund project soft costs or construction)? 
Section 7. 1 (a) What is the purchase price of the property securing the non-qualified syndicated mortgage? 
Section 7. 1 (a) Does the property have existing buildings on it or is it vacant land? 
Section 7. 1 (a) Is the property residential, commercial, industrial or agricultural? 
Section 7. 1 (a) How does the purchase price compare to the 'as is' value of the property in the appraisal report? 
Section 7. 1 (a) What is the effective date of the appraisal report? 
Section 7. 1 (a) What is the zoning status of the project? 
Section 7. 1 (a) notes 
Section 7 – Non-Qualified Syndicated Mortgage Investment/Loan Review 
1. At a minimum, have you discussed the following with the investor/lender? Check all information that you discussed with the investor/lender and provide an explanation for information not discussed. 
(b) About the Non-Qualified Syndicated Mortgage. Who is the borrower?
Section 7. 1 (b) Is the borrower also the developer? 
Section 7. 1 (b) What is the nature of the proposed investment (e.g., participation in mortgage, trade of a participation in a mortgage, other)? 
Section 7. 1 (b) Is this a new or existing mortgage?  
Section 7. 1 (b) What is the investor's interest rate? 
Section 7. 1 (b) What fees are payable by the investor/lender? 
Section 7. 1 (b) Are there any fees payable by the borrower? If so, to whom are they payable? 
Section 7. 1 (b) Who is the administrator for the mortgage? 
Section 7. 1 (b) What are the mortgage terms (e.g., face value of the non-qualified syndicated mortgage, investor/lender amount of investment, loan-to-value ratio, investor/lender interest rate, mortgage term, amortization, payment frequency, maturity date, balance on maturity, mortgage payments to lender)? 
Section 7. 1 (b) notes 
Section 7 – Non-Qualified Syndicated Mortgage Investment/Loan Review 
1. At a minimum, have you discussed the following with the investor/lender? Check all information that you discussed with the investor/lender and provide an explanation for information not discussed. 
(c) About the Nature of the Relationships between Parties to the Transaction (i.e., actual/potential conflicts of interest) Does the mortgage brokerage, its mortgage brokers or agents, its officers, directors, partners, employees or shareholders ('the mortgage brokerage or its related parties') have or expect to have a direct or indirect interest in the property identified in Form 3.2 – Disclosure Statement for Investor/Lender in a Non Qualified Syndicated Mortgage?
Section 7. 1 (c) Is the mortgage brokerage or any of its related parties related to the borrower, mortgage administrator, developer, appraiser/appraisal company or any of the other parties to the transaction? 
Section 7. 1 (c) Is the mortgage brokerage or any of its related parties entitled, directly or indirectly, to a share of the profits earned from the project? 
Section 7. 1 (c) Has, or will, the mortgage brokerage or any of its related parties provide(d) any goods or services to the borrower or developer whether directly or through an entity owned or controlled by that person? 
Section 7. 1 (c) Are there other relationships that may pose actual/potential conflicts of interest, in particular with the interests of the investor/lender? 
Section 7. 1 (c) What strategies are in place to manage any actual/potential conflicts of interest? 
Section 7. 1 (c) notes 
Section 7 – Non-Qualified Syndicated Mortgage Investment/Loan Review 
1. At a minimum, have you discussed the following with the investor/lender? Check all information that you discussed with the investor/lender and provide an explanation for information not discussed. 
(d) Specific Risks related to the proposed non-qualified syndicated mortgage investment/loan. Have you discussed the general risks associated with non-qualified syndicated mortgages? (see Table 1)
Section 7. 1 (d) What, if any, are the specific risks associated with the proposed syndicated mortgage investment/loan? 
Section 7. 1 (d) notes 
Section 8 – Suitability Assessment 
1. Analyze whether the proposed non-qualified syndicated mortgage investment/loan  is suitable for the investor/lender based on the following investor/lender factors:
(a) Financial circumstances 
(E.g., Are the net income before taxes, net liquid assets and net assets of the investor/lender such that the investor/lender could afford to lose all or part of the proposed investment without negatively affecting his/her standard of living? How dependent is the investor/lender on any future income stream and/or investment returns associated with the non-qualified syndicated mortgage investment/loan? Does the proposed non-qualified syndicated mortgage investment/loan represent a large proportion of the net worth of the investor/lender such that it raises concerns regarding a lack of investment portfolio diversification/concentration risk?)
Section 8 
1(b) Overall investment needs and objectives  
(E.g., Do the mortgage term, payment schedule, rank of mortgage, and investor rights align with the ability and willingness of the investor
 to accept risk of loss and/or delay in receiving payments or return of capital? Is the developer experienced and has a good record of successes with similar projects? Is the creditworthiness of the borrower strong? Which material risks associated with non-qualified syndicated mortgages in general and/or specifically related to the proposed investment/loan is the investor/lender most and least comfortable with? Is the risk of the proposed investment appropriate given the investor/lender's investment time horizon?)
Section 8. 
1(c) Risk tolerance 
(E.g., Do the mortgage term, payment schedule, rank of mortgage, and investor rights align with the ability and willingness of the investor to accept risk of loss and/or delay in receiving payments or return of capital? Is the developer an experienced developer with a good record of successes with similar projects? Is the creditworthiness of the borrower strong? Which material risks associated with non-qualified syndicated mortgages in general and/or specifically related to the proposed investment/loan is the investor/lender most and least comfortable with? Is the risk of the proposed investment appropriate given the investor/lender’s investment time horizon?) 
Section 8. 
1(d) The composition and risk profile of the investor/lender’s existing portfolio 
(E.g., What is the breakdown of the investor/lender’s investment portfolio by asset class? Is the portfolio more heavily weighted towards lower risk products such as GICs and government bonds or does it include generally higher risk products such as hedge funds, derivatives and non-qualified syndicated mortgages/loans? How would the addition of the proposed non-qualified syndicated mortgage investment/loan impact the overall risk profile of the investment portfolio of the investor/lender?)
Section 8. 
1(e) Financial knowledge and investment experience  
(E.g., Has the investor/lender been investing in a variety of investment products for more than five years or is he/she just learning about investing and the relationship between risk and return? Does the investor/lender make his/her decisions about investments or does he/she rely on an investment advisor to provide guidance? What is the composition of the investor/lender’s investment portfolio?)
Section 8. 
2. List any other facts or factors that have contributed to your assessment of the suitability of the proposed investment/loan in the non-qualified syndicated mortgage for the prospective investor/lender:
Section 8. 
3. List any other facts or factors that have contributed to your assessment of the suitability of the proposed investment/loan in the non-qualified syndicated mortgage for the prospective investor/lender:
Section 8. 
4. Based on your (i.e., mortgage broker, on behalf of the mortgage brokerage) review of all of the foregoing information, have you determined that the investment/loan in the non-qualified syndicated mortgage you are proposing to the investor/lender is suitable for the investor/lender? (Yes/No)
Section 8. 
Provide a summary of the rationale for your recommendation.
Section 8. 
Mortgage Broker initials:
Section 8. 
Date
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