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Important Information About This Form
Purpose of Form
This form assists a mortgage brokerage with collecting important information about an investor/lender.  It may be referred to generally as a 'Know-Your-Client" or KYC form. Pursuant to subsection 24.1(1)(a) of Ontario Regulation 188/08 (O. Reg. 188/08) under the Mortgage Brokerages, Lenders and Administrators Act, 2006 (MBLAA), a mortgage brokerage must collect, and take reasonable  steps to verify the accuracy of, the following information from an investor/lender, for an investment/loan in respect of a syndicated mortgage:
•
Name, age, marital status and number of dependents;
•
Financial circumstances (e.g., income, net worth and investment holdings);
•
Investment needs and objectives (e.g., preserve capital, income, capital growth or cash-flow); 
•
Risk tolerance  (e.g., ability and willingness to absorb investment losses);
•
Level of financial knowledge and investment experience  (e.g., familiarity with various investment products and understanding of its financial structure);
•
Relationship with the mortgage brokerage (e.g., the investor/lender is a mortgage broker, agent, shareholder, director, officer or partner of the mortgage brokerage); and
•
Any other information required to complete this form as approved by the Chief Executive Officer.
The mortgage brokerage will use this information, and any other factors relevant to the circumstances of the investor/lender, to determine whether a proposed investment/loan in a non-qualified syndicated  mortgage  (as outlined in Form 3.2 - Disclosure Statement for Investor/Lender in a Non-Qualified Syndicated Mortgage) is suitable for the investor/lender.
Non-qualified syndicated mortgage investments generally carry higher risks relating to participating in a syndication and the financing of real estate (e.g., liquidity, project completion and financing risks) in addition to general default risk. Consequently, it is critical that the mortgage brokerage has a thorough understanding of the ability and willingness of the investor/lender to accept those risks given the investor/lender's unique circumstances.
Investment  Limit
Section 24.2 of O. Reg. 188/08 limits the amount that an investor/lender can invest/lend in a non-qualified syndicated mortgage to sixty thousand dollars ($60,000) in any twelve (12)-month period for investors/lenders that are not part of a designated class of lenders and investors (i.e., this limit does not apply to investors/lenders that are part of a designated class). The "designated classes" are defined in subsection 2(1) of O. Reg. 188/08 (Refer to Appendix).
When determining whether the applicable limit has been reached for a non-qualified syndicated mortgage, the mortgage brokerage shall not count any investments/loans in respect of non-qualified syndicated mortgages entered into prior to July 1, 2018. By law, the mortgage brokerage cannot sell a proposed non-qualified syndicated mortgage to an investor/lender unless the investor/lender is eligible under these rules. The investor/lender should confirm his/her eligibility with the mortgage brokerage.
Application of Form 
The mortgage brokerage is required to complete this form for each investor/lender (i.e., individual or entity) with information provided by the investor/lender. All sections of this form (unless otherwise indicated) must be completed for all types of investors/lenders.
The investor/lender must sign this form to confirm its accuracy and completeness and his/her eligibility to participate in the non-qualified syndicated mortgage.
The mortgage brokerage (i.e., mortgage broker on behalf of the mortgage brokerage) must ensure that the investor/lender signs this form to confirm that it is accurate pursuant to subsection 24.1(1)(b) of O. Reg. 188/08.
The mortgage broker must also sign this form.
This form must be up-to-date prior to each investment/loan in a non-qualified syndicated mortgage (i.e., to inform the suitability assessment that must be conducted by the mortgage brokerage for each proposed non-qualified syndicated mortgage investment).
Record-Keeping 
The mortgage brokerage must provide the investor/lender with a copy of this completed form pursuant to subsection 24.1(1)(c) of O. Reg. 188/08,  and retain a copy of it and all documents  relating to it for the mortgage brokerage's records in accordance  with subsection 46(1)4 and section 48 of O. Reg. 188/08.
Disclaimer 
This investor/lender information form was prepared by the mortgage brokerage with information provided by the investor/ lender and has not been filed with the Financial Services Regulatory Authority of Ontario (FSRA) or other government authority and neither FSRA nor another government authority has reviewed or approved the completed investor/lender information form.
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Section 1 – About Your Investment
Address of Property / Security to be Mortgaged:
Section 2 – Investor/Lender Information
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Section 2 – Investor/Lender Information
Mailing address
Investor Representative, if applicable (e.g. for entity investor)
Section 3 – Investor/Lender Status
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Section 3 – Investor/Lender Status
1. Non-Individual, or
2. Individual who, alone or together with his or her spouse, beneficially owns financial assets (being cash, securities within the meaning of the Securities Act, the cash surrender value of a life insurance contract; a deposit or evidence of a deposit) that have an aggregate realizable value that, before taxes but net of any related liabilities, exceeds $5 million and who provides written confirmation of this to the brokerage. 
If the investor/lender meets the descriptions in (1) or (2), indicate the following and complete Section 4 of this form:
The designated classes of lenders and investors are defined in subsection 2(1) of O. Reg. 188/08 (Refer to Appendix). These include classes for certain entities or individuals who have net income before taxes, net assets and net financial assets above a defined limit.
Section 4 - Declaration
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Section 4 - Declaration by Investor/Lender of Certain Designated Class and the Mortgage Brokerage
Declaration by the Investor/Lender
I hereby confirm and declare that:
1. I qualify as a member of a designated class of lenders and investors as defined in subsection 2(1) of O. Reg. 188/08. For an individual who is a member of a designated class, I or together with my spouse, have net financial assets of at least $5 million. I have provided written confirmation to support my investor/lender status to the mortgage brokerage.
2. I have reviewed the information collected from me by the mortgage brokerage in accordance with subsection 
24.1(1)(a) of O. Reg. 188/08 (as noted on Page 1) and agree that it is complete and accurate.
3. I understand that the mortgage  brokerage will use the information collected, in part, to assess whether I or the investor/lender is eligible to participate in a non-qualified syndicated mortgage investment/loan and whether it is "suitable" given my or the investor/ lender's financial circumstances, investment needs and objectives,  risk tolerance,  financial knowledge,  investment experience  and any other relevant factors.
Date (yyyy-mm-dd)
Investor/lender Name 
Signature of Investor/lender
Date (yyyy-mm-dd)
Entity Representative Name
Entity Representative Signature  
Declaration by the Mortgage Brokerage 
I hereby confirm and declare that:
1. I have completed this form to the best of my knowledge and ability, and I have no reason to suspect that the information provided by the investor/lender is false, misleading or inaccurate in any way.
2. I have obtained documentation confirming the investor/lender status as a member of a designated class of lenders and investors as defined in subsection 2(1) of O. Reg. 188/08. For an individual who is a member of a designated class, I have obtained documentation confirming the investor/lender, alone or together with his or her spouse, has net financial assets of at least $5 million. 
3. The investor/lender has signed this form, confirming the investor/lender’s status as indicated in Section 3 of this form. 
4. I have taken reasonable steps to ensure that I have obtained sufficient and accurate information about the investor/lender's personal and financial circumstances,  investment  needs and objectives,  risk tolerance, financial knowledge, investment experience, relationship with the brokerage (if any) and any other relevant information in accordance  with subsection 24.1(1)(a) of O. Reg. 188/08.
5. I have provided a copy of this form to the investor/lender in accordance with subsection 24.1(1)(c) of O. Reg. 188/08, and retained copies of this form, and all documents reviewed in the completion of this form, in compliance with subsection 46(1)4 and section 48 of the O. Reg. 188/08.
Date (yyyy-mm-dd)
Signature of Mortgage Broker
Section 5 – Investor/Lender Details
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Section 5 – Investor/Lender Details
Part A – Type of Investor/Lender
The designated classes of lenders and investors are defined in subsection 2(1) of O. Reg. 188/08 (Refer to Appendix). These include classes for certain entities or individuals who have net income before taxes, net assets and net financial assets above a defined limit.
1. Type of investor/lender (select one):
All Sections of this form (unless otherwise indicated) shall apply and must be completed for all types of investors/lenders.
• For an investor/lender who is an Individual, the responses to questions in all applicable sections of this form should reflect the circumstances, investment needs and objectives, risk tolerance, financial knowledge, investment experience and any other factors relevant to the Individual investor/lender.
• For an investor/lender that is a Personal Investment Entity, the responses to the questions in all applicable sections of this form should reflect the circumstances, investment needs and objectives, risk tolerance, financial knowledge, investment experience and any other factors relevant to the Individual investor/lender, and if applicable, his or her close family relations (i.e., the shareholders or beneficiaries of the personal investment entity).
• For an investor/lender that is a Corporation, Partnership or Trust that is not a personal investment entity and has a separate commercial function, the responses to the questions in all applicable sections of this form should reflect the circumstances,  investment  needs and objectives,  risk tolerance, financial knowledge, investment experience and any other factors relevant to the corporation,  partnership or trust (i.e., responses must be from the perspective of the entity). The mortgage brokerage should attach a detailed written explanation, as required, to clarify the responses in this form.
Part B – Personal Information
For Individual Investor/Lender (and each shareholder or beneficiary of a Personal Investment Entity, if applicable) Attach additional pages as required.
1. Family Information:
(a) Current martial status (select one):
2. Will the annual income before taxes, net financial assets and net assets of your spouse or common-law partner be included in the amounts stated in this form?
Part C – Information for Entity Investor/Lender (including a Personal Investment Entity)
1. Entity Information:
2. Shareholders/Directors/Officers/Partners/Trustees 
(a) If the investor/lender is a corporation, list: 
1. every legal or beneficial owner of, or person who exercises direct or indirect control or direction over more than 25% of the voting rights attached to the outstanding voting securities of the corporation, and that person's ownership/controlling interest (as a percentage); and 
2. the directors and officers of the corporation (if different from persons listed for Question 2(a)1).
(b) If the investor/lender is a partnership or trust, list every person or entity that is able to control the business or affairs of the partnership or trust. Attach additional pages as required.
Name and Occupation
Address  (City, Province)
% share of entity
Director/ Officer/ Partner/ Shareholder/ Trustee
4. Representative/Signatory
Individual authorized to provide instructions regarding investment/loan in non-qualified syndicated mortgage
(i.e., signatory).
Section 6 – Financial Information and Eligibility 
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Section 6 – Financial Information and Eligibility 
In this section, information concerning an investor/lender (and his/her spouse) or a shareholder or beneficiary of a Personal Investment Entity (and his/her spouse) should be captured below. If there are any additional shareholders or beneficiaries for a Personal Investment Entity, then the information below is required for those additional shareholders or beneficiaries.  Attach additional pages as required.
Part A – Employment Information
1. Describe the employment status of the investor/lender and his/her spouse or common-law partner, if applicable.
Investor/Lender
Spouse or Common-law Partner (if applicable)
(a) Employed (Yes/No)
(b) Self-employed (Yes/No)
(c) Occupation
(d) Current Employer Name
(e) Length of Employment (years)
(f) Length of Self-employment (years)
(g) Retired (Yes/No)
(h) Other (e.g., student, seeking employment) Specify:
1. Describe the employment status of the investor/lender and his/her spouse or common-law partner, if applicable.
Part B – Financial Information
1. Describe the annual net income from all sources before taxes of the investor/lender (and his/her spouse or common-law partner, if applicable).
Investor/Lender
Spouse or Common-law Partner (if applicable)
(a) Annual net income before taxes for the previous calendar year from all sources (e.g., employment, self-employment, investments, social security, alimony and pension income)
Section 2. Part B. 1. Describe the annual net income before taxes of the investor/lender (and his/her spouse or common-law partner, if applicable).(a) Annual net income before taxes for the previous calendar year from all sources (e.g., employment, self-employment, investments, social security, alimony and pension income) . Investor/Lender
Section 2. Part B. 1. (a) Annual net income before taxes for the previous calendar year from all sources (e.g., employment, self-employment, investments, social security, alimony and pension income). Spouse or Common-law Partner  (if applicable)
(b) Self-employment income as a percentage of total annual net income before taxes
(c) Annual net income is
Section 2. Part B. 1. (c) Annual net income is. Investor/Lender
Section 2. Part B. 1. (c) Annual net income is. Spouse or Common-law Partner  (if applicable)
(d) Explain answer to (c) regarding variability of Annual net income
1. Describe the annual net income before taxes of the investor/lender (and his/her spouse or common-law partner, if applicable). 
2. Assets and Liabilities of investor/lender (and his/her spouse or common-law partner, if applicable). 
(a) Fair market value of total net liquid assets (e.g. , cash savings, short-term deposits/GICs, liquid investments such as securities (debt or equity) in public companies and any property that can be readily converted to cash less any related liabilities) owned or held by the prospective  investor/lender  and, if applicable,  his/her spouse or common law partner.
Investor/Lender
Section 2. Part B. 2. Assets and Liabilities of investor/lender (and his/her spouse or common-law partner, if applicable). (a) Fair market value of total net liquid assets (e.g., cash savings, short-term deposits/GICs, liquid investments such as securities in public companies and any property that can be readily converted to cash less any related liabilities) owned or held by the prospective investor/lender and, if applicable, his/her spouse or common law partner. Investor/Lender
Spouse/Common-law partner (if applicable)
Section 2. Part B. 2. Assets and Liabilities of investor/lender (and his/her spouse or common-law partner, if applicable). (a) Fair market value of total net liquid assets (e.g., cash savings, short-term deposits/GICs, liquid investments such as securities in public companies and any property that can be readily converted to cash less any related liabilities) owned or held by the prospective investor/lender and, if applicable, his/her spouse or common law partner. Spouse/Common-law partner (if applicable)
(b) Fair market value of total net assets (e.g. investments, home, investment properties, vacation properties, vehicles, business interests and liquid assets less any related liabilities) owned or held by the prospective investor/lender, and, if applicable, his/her spouse or common law partner.
Investor/Lender
Section 2. Part B. 2. Assets and Liabilities of investor/lender (and his/her spouse or common-law partner, if applicable). (b) Fair market value of total net assets (e.g. investments, home, investment properties, vacation properties, vehicles, business interests and liquid assets less any related liabilities) owned or held by the prospective investor/lender, and, if applicable, his/her spouse or common law partner. Investor/Lender
Does this include the fair market value of the primary home of the investor/lender?
(b) Fair market value of total net assets. Does this include the fair market value of the primary home of the investor/lender?
Spouse/Common-law partner (if applicable)
Section 2. Part B. 2. Assets and Liabilities of investor/lender (and his/her spouse or common-law partner, if applicable). (b) Fair market value of total net assets (e.g. investments, home, investment properties, vacation properties, vehicles, business interests and liquid assets less any related liabilities) owned or held by the prospective investor/lender, and, if applicable, his/her spouse or common law partner. Spouse/Common-law partner (if applicable)
Does this include the fair market value of the primary home of the investor/lender?
(b) Fair market value of total net assets. Does this include the fair market value of the primary home of the Spouse/Common-law partner (if applicable)
(c) Total liabilities (e.g., personal loans, car loans, mortgages, lines of credit, credit card debt and leases):
Investor/Lender
Section 2. Part B. 2. Assets and Liabilities of investor/lender (and his/her spouse or common-law partner, if applicable). (c) Total liabilities (e.g., personal loans, car loans, mortgages, lines of credit, credit card debt and leases). Investor/Lender
Spouse/Common-law partner (if applicable)
Section 2. Part B. 2. Assets and Liabilities of investor/lender (and his/her spouse or common-law partner, if applicable). (c) Total liabilities (e.g., personal loans, car loans, mortgages, lines of credit, credit card debt and leases). Spouse/Common-law partner (if applicable)
3. Describe the current Total Investment Portfolio of the investor/lender (and his/her spouse or common-law partner, if applicable) by asset class and risk profile of each asset class.
Investment Portfolio  Financial Assets
Investor/Lender $ Value
Spouse/Common-law partner (if applicable) $ Value
Risk Profile (low/medium/high)
Cash
Investments (excluding non-qualified syndicated mortgage investments/loans – e.g., stocks, bonds, mutual funds, exchange traded funds, guaranteed investment certificates, etc.)
Non-qualified syndicated mortgage investments/loans 
Cash value – Life Insurance
Business interests (e.g., share in private company/partnership)
Specify any other Financial Assets
Investment Portfolio  Real Assets
Investor/Lender  $ Value
Spouse/Common law partner (if applicable)  $ Value
Risk Profile  (low/medium/high)
Real estate – primary home
Real estate (excluding primary home - e.g. vacation and investment properties, vacant land)
Specify any other Real Assets
Investor/Lender $ Value
Spouse/Common law partner (if applicable)  $ Value
Risk Profile  (low/medium/high)
Total Investment Portfolio
Total Investment Portfolio
Part C – Eligibility 
2. Is the investor/lender a member of one of the “designated classes” of investors/lenders? The designated classes are described in subsection 2(1) of O. Reg. 188/08.
Section 2. Part C. 2. Is the investor/lender a member of one of the “designated classes” of investors/lenders? The designated classes are described in subsection 2(1) of O. Reg. 188/08. 
If No, such that subsection 24.2(2) of O. Reg. 188/08 is not engaged, and the aggregate amount invested/loaned by the investor/ lender in one or more non-qualified syndicated mortgages over the past 12 months (including this proposed investment) exceeds sixty thousand dollars ($60,000), the investor/lender is not eligible to invest/lend further in a non-qualified syndicated mortgage at this time pursuant to subsection 24.2(1) of O. Reg. 188/08.
Part D – Source of Funds for Investment/Loan
1. How will the investor/lender fund the investment or loan in the non-qualified syndicated mortgage and what proportion of the total investment in the non-qualified syndicated mortgage will each source of funds represent? 
Source of Funds
Percentage of Proposed Investment/Loan in the Non- Qualified Syndicated Mortgage
Loan(s) 
Prospective investor/lender borrowed or plans to borrow money to invest/loan in the non-qualified syndicated mortgage.
Registered funds (if applicable)
Prospective investor/lender utilized or plans to utilize money from a registered account(s) to invest/loan in the non-qualified syndicated mortgage.
 
Registered accounts include registered retirement saving plans (RRSPs), registered pension plans (RPPs), registered education saving plans (RESPs) and other accounts that are registered for income tax purposes. 
Savings
Specify any Other sources of funds
Section 7 – Investment Profile
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Section 7 – Investment Profile
In this section, information concerning an investor/lender (and his/her spouse) or a shareholder or beneficiary of a Personal Investment Entity (and his/her spouse) should be captured below. If there are any additional shareholders or beneficiaries for a Personal Investment Entity, then the information below is required for those additional shareholders or beneficiaries. Attach additional pages as required.
Part A- Investment Needs and Objectives
1. What are the overall results (i.e., needs and objectives) the investor/lender wants to achieve from investing in the non-qualified syndicated mortgage?
Section 3. Part A. 1. What are the overall results (i.e., needs and objectives) the investor/lender wants to achieve from investing?
The investor/lender wants to keep the money invested safe from short-term losses and readily available for short-term needs.
The investor/lender wants to generate a steady stream of income from investments and is not as concerned about growing the value of the investment.
The investor/lender wants to generate some income with opportunity for the investment to grow in value.
The investor/lender is willing to accept high risk/loss of capital for the opportunity to achieve high/maximum investment returns. 
3. The risk tolerance of the investor/lender in relation to a non-qualified syndicated mortgage investment/loan is:
Section 3. Part A. 3. The risk tolerance of the investor/lender in relation to a non-qualified syndicated mortgage investment/loan is: 
The investor/lender wants to preserve his/her principal investment or loan amount, with no or very minimal risk.
The investor/lender is willing to accept low risk to his/her principal investment or loan amount. 
The investor/lender is willing to accept some risk to his/her principal investment or loan amount but could only tolerate the loss of a small fraction of the money invested or loaned.
The investor/lender is willing to accept high risk to his/her principal investment or loan amount and understands that he/she could lose a substantial or all of the amount of the money invested or loaned.
The investor /lender is willing to accept maximum risk to his/her principal investment or loan amount and understands that he/she could lose all of the amount invested or loaned.
4. Describe the willingness of the investor/lender to risk shorter-term losses for the possibility of higher returns over the longer term:
Section 3. Part A. 4. Describe the willingness of the investor/lender to risk shorter-term losses for the possibility of higher returns over the longer term: 
5. The financial knowledge and investment experience of the investor/lender in relation to an investment/loan in a non-qualified syndicated mortgage is:
Section 3. Part A. 5. The financial knowledge and investment experience of the investor/lender in relation to an investment/loan in a non-qualified syndicated mortgage is. 
The investor/lender has little or no financial knowledge and is dependent on others to make investment decisions for him/her.
The investor/lender has some degree of financial knowledge and 1-5 years of experience investing in "standard investment products" such as exchange-traded funds, guaranteed investment certificates (GICs), mutual funds and “blue-chip” stocks.
The investor/lender has an average degree of financial knowledge and over 5 years of experience investing in standard and “more sophisticated" investment products that could include individual stocks (other than “blue chip” stocks), bonds and annuities.
The investor/lender has a high degree of financial knowledge and over 10 years of experience investing in standard, more sophisticated and "highly sophisticated" investment products that could include options, futures, derivatives, hedge funds and real estate development loans.
The investor/lender has a very high degree of financial knowledge and over 20 years of experience in investment products of every type.
6. (a)The period of time from now to when the investor/lender will need access to a significant portion of the funds to be invested/loaned in the proposed non-qualified syndicated mortgage is:
Section 3. Part A. 6. (a)The period of time from now to when the investor/lender will need access to a significant portion of the funds to be invested/loaned in the proposed non-qualifying syndicated mortgage is:
Section 8 - Declaration by All Other Investor/Lender and the Mortgage Brokerage
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Section 8 - Declaration by All Other Investor/Lender and the Mortgage Brokerage
Declaration by Investor/Lender
I hereby confirm and declare that I have reviewed the information in this form and that it is complete and accurate. I understand that the mortgage  brokerage will use this information,  in part, to assess whether I or the investor/lender  is eligible to participate in a non-qualified syndicated  mortgage investment/loan and whether it is "suitable" given my or the investor/lender's financial circumstances, investment needs and objectives,  risk tolerance,  financial knowledge,  investment experience  and any other relevant factors.
Date (yyyy-mm-dd)
Investor/lender Name 
Signature of Investor/lender
Date (yyyy-mm-dd)
Entity Representative Name
Entity Representative Signature  
Declaration by the Mortgage Brokerage 
I hereby confirm and declare that:
1.
I have completed this form to the best of my knowledge and ability, and I have no reason to suspect that the information contained herein is false, misleading or inaccurate in any way.
2.
I have discussed the contents of this form with the prospective investor/lender, and the investor/lender has signed the form, attesting to its accuracy and completeness.
3.
I have personally examined the documents cited in this form.
4.
I have established the identity and eligibility of the lender/investor  and taken reasonable steps to ensure that I have obtained sufficient and accurate information about the investor/lender's financial circumstances,  investment  needs and objectives,  risk tolerance, financial knowledge and investment experience and any other relevant information in accordance  with subsection 24.1(1)(a)  and (b) of O. Reg. 188/08.
5.
I have provided a copy of this form to the investor/lender in accordance with subsection 24.1(1)(c) of O. Reg. 188/08, and retained copies of this form, and all documents reviewed in the completion of this form, in compliance with subsection 46(1)4 and section 48 of the O. Reg. 188/08.
Date (yyyy-mm-dd)
Signature of Mortgage Broker
Appendix – Subsection 2(1) of 0. Reg. 188/08
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Appendix – Subsection 2(1) of O. Reg. 188/08
Designated classes of lenders and investors
2(1) For the purposes of this Regulation, a person or entity is a member of a designated class of lenders and investors if the person or entity is a member of any of the following classes:
1. The Crown in right of Ontario, Canada or any province or territory of Canada.
2. A brokerage acting on its own behalf.
3. A financial institution.
4. A corporation that is a subsidiary of a person or entity described in paragraph 1, 2 or 3.
5. A corporation that is an approved lender under the National Housing Act (Canada).
6. An administrator or trustee of a registered pension plan within the meaning of subsection 248 (1) of the Income Tax Act (Canada).
7. A person or entity who is registered as an adviser or dealer under the Securities Act when the person or entity is acting as a principal or as an agent or trustee for accounts that are fully managed by the person or entity.
8. A person or entity who is registered under securities legislation in another province or territory of Canada with a status comparable to that described in paragraph 7 when the person or entity is acting as a principal or as an agent or trustee for accounts that are fully managed by the person or entity.
9. A person or entity, other than an individual, who has net assets of at least $5 million as reflected in its most recently-prepared financial statements and who provides written confirmation of this to the brokerage.
10. An individual who, alone or together with his or her spouse, has net assets of at least $5 million and who provides written confirmation of this to the brokerage.
11. An individual who, alone or together with his or her spouse, beneficially owns financial assets (being cash, securities within the meaning of the Securities Act, the cash surrender value of a life insurance contract, a deposit or evidence of a deposit) that have an aggregate realizable value that, before taxes but net of any related liabilities, exceeds $1 million and who provides written confirmation of this to the brokerage.
12. An individual whose net income before taxes in each of the two most recent years exceeded $200,000 or whose net income before taxes in each of those years combined with that of his or her spouse in each of those years exceeded $300,000, who has a reasonable expectation of exceeding the same net income or combined net income, as the case may be, in the current year and who provides written confirmation of this to the brokerage.
13. A person or entity in respect of which all of the owners of interests, other than the owners of voting securities required by law to be owned by directors, are persons or entities described in paragraphs 1 to 12. O. Reg. 188/08, s. 2 (1).
11.0.0.20130303.1.892433.887364
jan 2018
FSRA
Form 3.0 - Investor/Lender Information for Investor/Lender in a Non-qualified Syndicated Mortgage
Section 1 – About Your Investment. Name of Investment Project.
Section 1. Address of Property / Security to be Mortgaged. Unit Number.
Section 1. Address of Property / Security to be Mortgaged. Street Number
Section 1. Address of Property / Security to be Mortgaged. Street Name.
Section 1. Address of Property / Security to be Mortgaged. City/Town.
Section 1. Address of Property / Security to be Mortgaged. Province.
Section 1 – Address of Property / Security to be Mortgaged.  Postal Code.
Enter Postal Code in format: letter, digit, letter, digit, letter, digit.
Section 2 – Investor/Lender Information. Name.
Section 2. Mailing address. Unit Number
Section 2. Mailing address. Street Number
Section 2. Mailing address. Street Name
Section 2. Mailing address. City/Town
Section 2. Mailing address. Province
Section 2. Mailing address.  Postal Code.
Enter Postal Code in format: letter, digit, letter, digit, letter, digit.
Section 2. Telephone number
Section 2. Email Address
Section 2. Investor Representative, if applicable (e.g. for entity investor). Name
Section 2. Investor Representative, if applicable (e.g. for entity investor). Title
Section 2. Investor Representative. Telephone number
Section 2. Investor Representative. Email address.
Section 3 – Investor/Lender Status. Member of a Designated Class who is a/an: 
1. Non-Individual, or

2. Individual who, alone or together with his or her spouse, beneficially owns financial assets(being cash, securities within the meaning of the Securities Act, the cash surrender value of a life insurance contract;a deposit or evidence of a deposit) that have an aggregate realizable value that, before taxes but net of any related liabilities,exceeds $5 million and who provides written confirmation of this to the brokerage.
Section 3. If the investor/lender meets the descriptions in (1) or (2), indicate the following and complete Section 4 of this formType of documentation supporting investor/lender’s status:
Section 3. If the investor/lender meets the descriptions in (1) or (2), indicate the following and complete Section 4 of this formType of designated class.
Section 3 – Investor/Lender Status. Member of a Designated Class who is not an individual described in (2). Complete Sections 5 to 8 of this form.
Section 3 – Investor/Lender Status. Not a Member of a Designated Class. Complete Sections 5 to 8 of this form
Section 4 - Declaration by Investor/Lender of Certain Designated Class and the Mortgage Brokerage. Date signed by Investor/lender 
Enter date in format: year: 4 digits, month: 2 digits, day: 2 digits. Or select date from the drop down calendar (press down arrow to open the calendar, use the arrow keys to navigate by keyboard)
Section 4 - Declaration by Investor/Lender of Certain Designated Class and the Mortgage Brokerage. (To read the Declaration enter read or browse mode of your screen reader) Investor/lender Name
Section 4 - Declaration by Investor/Lender of Certain Designated Class and the Mortgage Brokerage. Declaration by the Investor/Lender. Signature of Investor/lender:
Section 4. Declaration by the Investor/Lender. Entity Name (if applicable)
Section 4. Declaration by the Investor/Lender. Date signed by Entity Representative 
Enter date in format: year: 4 digits, month: 2 digits, day: 2 digits. Or select date from the drop down calendar (press down arrow to open the calendar, use the arrow keys to navigate by keyboard)
Section 4. Declaration by the Investor/Lender. Entity Representative Name
Section 4. Declaration by the Investor/Lender. Entity Representative Signature
Section 4 - Declaration by Investor/Lender of Certain Designated Class and the Mortgage Brokerage. (To read the Declaration enter read or browse mode of your screen reader)Name of Mortgage Broker
Section 4 - Declaration by Investor/Lender of Certain Designated Class and the Mortgage Brokerage. Declaration by the Mortgage Brokerage. Licence number of Mortgage Broker
Section 4. Declaration by the Mortgage Brokerage. Date signed by Mortgage Broker 
Enter date in format: year: 4 digits, month: 2 digits, day: 2 digits. Or select date from the drop down calendar (press down arrow to open the calendar, use the arrow keys to navigate by keyboard)
Section 4. Declaration by the Mortgage Brokerage. Signature of Mortgage Broker.
Section 4. Declaration by the Mortgage Brokerage. Licence number of Mortgage Brokerage.
Section 4. Declaration by the Mortgage Brokerage. Mortgage Brokerage Name.
Section 5 – Investor/Lender Details. 
Part A – Type of Investor/Lender
1. Type of investor/lender (select one)
An Individual
Section 5. Part A. 1. Type of investor/lender (select one)
A Personal Investment Entity- The investor/lender  is a corporation,  partnership or trust, whose primary purpose is to hold investments for the individual investor/lender  and/or his or her close family relations and does not have a separate commercial function apart from holding investments on behalf of the investor/ lender and/or his or her close family relations
Section 5. Part A. 1. Type of investor/lender (select one)
A Corporation/Partnership/Trust- The investor/lender is a corporation, partnership or trust that is not a Personal Investment Entity and it has a separate commercial function unrelated to holding investments for the individual investor/lender and/or his or her close family relations.
Section 5. Part A. 1. Type of investor/lender (select one)
Other (specify)
Section 5. Part A. 1. Other (specify)
Section 5. Part A.
2. If the investor/lender is a Personal Investment Entity, describe the investor/lender's rationale or purpose(s) 
for making the non-qualified syndicated mortgage investment/loan through the Personal Investment Entity.
Section 5. Part A.
3. Describe the investor/lender's relationship with the mortgage brokerage, if any.
Section 5 – Investor/Lender Details. 
Part B – Personal Information
1. Family Information
(a) Current martial status (select one):
Single
Section 5. 
Part B – Personal Information
1. Family Information
(a) Current martial status (select one):
Married
Section 5 – Investor/Lender Details. 
Part B – Personal Information
1. Family Information
(a) Current martial status (select one):
Common-law Partner
Section 5.
Part B – Personal Information
1. Family Information
(a) Current martial status (select one):
Divorced
Section 5. 
Part B – Personal Information
1. Family Information
(a) Current martial status (select one):
Widowed
Section 5. 
Part B – Personal Information
1. Family Information
(b) Full Legal Name of Spouse or Common-law Partner, if applicable
Section 5. 
Part B – Personal Information
1. Family Information
(c) Number of dependants (if applicable)
Section 5 – Investor/Lender Details. 
Part B – Personal Information
2. Will the annual income before taxes, net financial assets and net assets of your spouse or common-law partner be included in the amounts stated in this form? Yes, State amount.
Section 5. Part B. 2. Yes. amount
Section 5. 
Part B – Personal Information
2. Will the annual income before taxes, net financial assets and net assets of your spouse or common-law partner be included in the amounts stated in this form? No.
Section 5 – Investor/Lender Details. 
Part B – Personal Information
3. The mortgage brokerage has established the identity of the investor/lender by examining the following documents (list all documents reviewed).
Section 5 – Investor/Lender Details. 
Part C – Information for Entity Investor/Lender (including a Personal Investment Entity)
1. Entity Information. 
Jurisdiction of Incorporation (if applicable)
Section 5. Part C. 1. Entity Information. 
Date of Incorporation (if applicable). 
Enter date in format: year: 4 digits, month: 2 digits, day: 2 digits. Or select date from the drop down calendar (press down arrow to open the calendar, use the arrow keys to navigate by keyboard)
Section 5. Part C. 1. Entity Information. 
Nature of Business (if other than a Personal Investment Entity)
Section 5. Part C. 2. Shareholders/Directors/Officers/Partners/Trustees
Name and Occupation 1
Section 5. Part C. 2. Shareholders/Directors/Officers/Partners/Trustees
Address(City, Province) 1
Section 5. Part C. 2. Shareholders/Directors/Officers/Partners/Trustees
Percentage share of entity 1
Section 5. Part C. 2. Shareholders/Directors/Officers/Partners/Trustees
Director/Officer/Partner/Shareholder/Trustee 1
Section 5. Part C. 2. Shareholders/Directors/Officers/Partners/Trustees
Name and Occupation 2
Section 5. Part C. 2. Shareholders/Directors/Officers/Partners/Trustees
Address(City, Province) 2
Section 5. Part C. 2. Shareholders/Directors/Officers/Partners/Trustees
Percentage share of entity 2
Section 5. Part C. 2. Shareholders/Directors/Officers/Partners/Trustees
Director/Officer/Partner/Shareholder/Trustee 2
Section 5. Part C. 2. Shareholders/Directors/Officers/Partners/Trustees
Name and Occupation 3
Section 5. Part C. 2. Shareholders/Directors/Officers/Partners/Trustees
Address(City, Province) 3
Section 5. Part C. 2. Shareholders/Directors/Officers/Partners/Trustees
Percentage share of entity 3
Section 5. Part C. 2. Shareholders/Directors/Officers/Partners/Trustees
Director/Officer/Partner/Shareholder/Trustee 3
Section 5. Part C. 
3. The mortgage brokerage has established the identity of the corporation, partnership or trust that is the investor/lender by examining the following documents.
Section 5. Part C. 
4. Representative/Signatory. Individual authorized to provide instructions regarding investment/loan in non-qualified syndicated mortgage (i.e., signatory).
Representative/Signatory name
Section 5. Part C. 
4. Representative/Signatory.Title
Section 5. Part C. 
4. Representative/Signatory. Address
Unit Number
Section 5. Part C. 
4. Representative/Signatory. Address
Street Number
Section 5. Part C. 
4. Representative/Signatory. Address
Street Name
Section 5. Part C. 
4. Representative/Signatory. Address
City/Town
Section 5. Part C. 
4. Representative/Signatory. Address
Province
Section 5. Part C. 
4. Representative/Signatory. Address. Postal Code
Section 5. Part C. 
4. Representative/Signatory.Telephone number
Section 5. Part C. 
4. Representative/Signatory.Email address
Section 6 – Financial Information and Eligibility 
Part A – Employment Information
1. Describe the employment status of the investor/lender and his/her spouse or common-law partner, if applicable.
Investor/Lender (a) Employed (Yes/No)
Section 6 – Financial Information and Eligibility 
Part A – Employment Information
1. Describe the employment status of the investor/lender and his/her spouse or common-law partner, if applicable.
Spouse or Common-law Partner(if applicable).(a) Employed (Yes/No)
Section 6. Part A. Investor/Lender
(b) Self-employed (Yes/No)
Section 6. Part A. Spouse or Common-law Partner(if applicable)
(b) Self-employed (Yes/No)
Section 6. Part A. Investor/Lender
(c) Occupation
Section 6. Part A. Spouse or Common-law Partner(if applicable)
(c) Occupation
Section 6. Part A. Investor/Lender
(d) Current Employer Name
Section 6. Part A. Spouse or Common-law Partner(if applicable)
(d) Current Employer Name
Section 6. Part A. Investor/Lender
(e) Length of Employment (years)
Section 6. Part A. Spouse or Common-law Partner(if applicable)
(e) Length of Employment (years)
Section 6. Part A. Investor/Lender
(f) Length of Self-employment (years)
Section 6. Part A. Spouse or Common-law Partner(if applicable)
(f) Length of Self-employment (years)
Section 6. Part A. Investor/Lender
(g) Retired (Yes/No)
Section 6. Part A. Spouse or Common-law Partner(if applicable)
(g) Retired (Yes/No)
Section 6. Part A. Investor/Lender
(h) Other (e.g., student, seeking employment) Specify.
Section 6. Part A. Spouse or Common-law Partner(if applicable)
(h) Other (e.g., student, seeking employment) Specify
Section 6 – Financial Information and Eligibility. Part B – Financial Information
1. Describe the annual net income from all sources before taxes of the investor/lender (and his/her spouse or common-law partner, if applicable). Investor/lender
(a) Annual net income before taxes for the previous calendar year from all sources (e.g., employment, self-employment, investments, social security, alimony and pension income)
Less than $25,000
Section 6. Part B. 1.(a) Investor/lender
$25,000 - $50,000
Section 6. Part B. 1.(a) Investor/lender
$50,001 - $100,000
Section 6. Part B. 1.(a) Investor/lender
$100,001 - $200,000
Section 6. Part B. 1.(a) Investor/lender
Over $300,000
Section 6. Part B. 1.(a) Investor/lender
$200,001 - $300,000
Section 6 – Financial Information and Eligibility. Part B – Financial Information
1. Describe the annual net income from all sources before taxes of the investor/lender (and his/her spouse or common-law partner, if applicable). Spouse or Common-law Partner(if applicable)
(a) Annual net income before taxes for the previous calendar year from all sources (e.g., employment, self-employment, investments, social security, alimony and pension income)
Less than $25,000
Section 6. Part B. 1.(a) Spouse or Common-law Partner(if applicable)
$25,000 - $50,000
Section 6. Part B. 1.(a) Spouse or Common-law Partner(if applicable)
$50,001 - $100,000
Section 6. Part B. 1.(a) Spouse or Common-law Partner(if applicable)
$100,001 - $200,000
Section 6. Part B. 1.(a) Spouse or Common-law Partner(if applicable)
Over $300,000
Section 6. Part B. 1.(a) Spouse or Common-law Partner(if applicable)
$200,001 - $300,000
Section 6. Part B. 1. Investor/lender.(b) Self-employment income as a percentage of total annual net income before taxes.
Section 6. Part B. 1. Spouse or Common-law Partner (if applicable). (b) Self-employment income as a percentage of total annual net income before taxes.
Section 6. Part B. 1. Investor/lender. (c) Annual net income is. Stable
Section 6. Part B. 1. Investor/lender. (c) Annual net income is. Variable
Section 6. Part B. 1. Spouse or Common-law Partner(if applicable). (c) Annual net income is. Stable
Section 6. Part B. 1. Spouse or Common-law Partner(if applicable). (c) Annual net income is. Variable
Section 6. Part B. 1. Investor/lender. (d) Explain answer to (c) regarding variability of Annual net income.
Section 6. Part B. 1. Spouse or Common-law Partner(if applicable) (d) Explain answer to (c) regarding variability of Annual net income.
Section 6. Part B. 2. Assets and Liabilities of investor/lender (and his/her spouse or common-law partner, if applicable).
(a) Fair market value of total net liquid assets (e.g. , cash savings, short-term deposits/GICs, liquid investments such as securities (debt or equity) in public companies and any property that can be readily converted to cash less any related liabilities) owned or held by the prospective  investor/lender  and, if applicable,  his/her spouse or common law partner. Investor/lender.
Less than $50,000
Section 6. Part B. 2. (a) Investor/lender
$50,000-$200,000
Section 6. Part B. 2. (a) Investor/lender
$200,001-$500,000
Section 6. Part B. 2. (a) Investor/lender
$500,001-$1,000,000
Section 6. Part B. 2. (a) Investor/lender
Over $1,000,000 
Section 6. Part B. 2. Assets and Liabilities of investor/lender (and his/her spouse or common-law partner, if applicable).
(a) Fair market value of total net liquid assets (e.g. , cash savings, short-term deposits/GICs, liquid investments such as securities (debt or equity) in public companies and any property that can be readily converted to cash less any related liabilities) owned or held by the prospective  investor/lender  and, if applicable,  his/her spouse or common law partner. Spouse/Common-law partner (if applicable)
Less than $50,000
Section 6. Part B. 2. (a) Spouse/Common-law partner (if applicable)
$50,000-$200,000
Section 6. Part B. 2. (a) Spouse/Common-law partner (if applicable)
$200,001-$500,000
Section 6. Part B. 2. (a) Spouse/Common-law partner (if applicable)
$500,001-$1,000,000
Section 6. Part B. 2. (a) Spouse/Common-law partner (if applicable)
Over $1,000,000 
Section 6. Part B. 2. Assets and Liabilities of investor/lender (and his/her spouse or common-law partner, if applicable).
(b) Fair market value of total net assets (e.g. investments, home, investment properties, vacation properties, vehicles, business interests and liquid 
assets less any related liabilities) owned or held by the prospective investor/lender, and, if applicable, his/her spouse or common law partner. Investor/lender.
Less than $100,000
Section 6. Part B. 2. (b) Investor/lender
$100,000 - $500,000
Section 6. Part B. 2. (b) Investor/lender
$500,001 - $1,000,000
Section 6. Part B. 2. (b) Investor/lender
$1,000,001-$5,000,000
Section 6. Part B. 2. (b) Investor/lender
Over $5,000,000
Section 6. Part B. 2. (b) Investor/lender
Does this include the fair market value of the primary home of the investor/lender? yes
Section 6. Part B. 2. (b) Investor/lender
Does this include the fair market value of the primary home of the investor/lender? no
Section 6. Part B. 2. Assets and Liabilities of investor/lender (and his/her spouse or common-law partner, if applicable).
(b) Fair market value of total net assets (e.g. investments, home, investment properties, vacation properties, vehicles, business interests and liquid 
assets less any related liabilities) owned or held by the prospective investor/lender, and, if applicable, his/her spouse or common law partner. Spouse/Common-law partner (if applicable).
Less than $100,000
Section 6. Part B. 2. (b) Spouse/Common-law partner (if applicable)
$100,000 - $500,000
Section 6. Part B. 2. (b) Spouse/Common-law partner (if applicable)
$500,001 - $1,000,000
Section 6. Part B. 2. (b) Spouse/Common-law partner (if applicable)
$1,000,001-$5,000,000
Section 6. Part B. 2. (b) Spouse/Common-law partner (if applicable)
Over $5,000,000
Section 6. Part B. 2. (b) Spouse/Common-law partner (if applicable)
Does this include the fair market value of the primary home of the investor/lender? yes
Section 6. Part B. 2. (b) Spouse/Common-law partner (if applicable)
Does this include the fair market value of the primary home of the investor/lender? no
Section 6. Part B. 2. Assets and Liabilities of investor/lender (and his/her spouse or common-law partner, if applicable).
(c) Total liabilities (e.g., personal loans, car loans, mortgages, lines of credit, credit card debt and leases). Investor/lender.
Less than $50,000
Section 6. Part B. 2. (c) Investor/lender
$50,000-$200,000
Section 6. Part B. 2. (c) Investor/lender
$200,001-$500,000
Section 6. Part B. 2. (c) Investor/lender
$500,001-$1,000,000
Section 6. Part B. 2. (c) Investor/lender
Over $1,000,000
Section 6. Part B. 2. Assets and Liabilities of investor/lender (and his/her spouse or common-law partner, if applicable).
(c) Total liabilities (e.g., personal loans, car loans, mortgages, lines of credit, credit card debt and leases). Spouse/Common-law partner (if applicable)
Less than $50,000
Section 6. Part B. 2. (c) Spouse/Common-law partner (if applicable)
$50,000-$200,000
Section 6. Part B. 2. (c) Spouse/Common-law partner (if applicable)
$200,001-$500,000
Section 6. Part B. 2. (c) Spouse/Common-law partner (if applicable)
$500,001-$1,000,000
Section 6. Part B. 2. (c) Spouse/Common-law partner (if applicable)
Over $1,000,000
Section 6. Part B. 3. Describe the current Total Investment Portfolio of the investor/lender (and his/her spouse or common-law partner, if applicable) by asset class and risk profile of each asset class.
Investment Portfolio. Financial Assets. Cash. Investor/Lender
 $ Value
Section 6. Part B. 3. Describe the current Total Investment Portfolio of the investor/lender (and his/her spouse or common-law partner, if applicable) by asset class and risk profile of each asset class.
Investment Portfolio. Financial Assets. Cash. Spouse/Common-law partner (if applicable)
 $ Value
Section 6. Part B. 3. Describe the current Total Investment Portfolio of the investor/lender (and his/her spouse or common-law partner, if applicable) by asset class and risk profile of each asset class.
Investment Portfolio. Financial Assets. Cash. Risk Profile(low/medium/high).
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Investments (excluding non-qualified syndicated mortgage investments/loans – e.g., stocks, bonds, mutual funds, exchange traded funds, guaranteed investment certificates, etc.)Investor/Lender
$ Value
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Investments (excluding non-qualified syndicated mortgage investments/loans – e.g., stocks, bonds, mutual funds, exchange traded funds, guaranteed investment certificates, etc.)Spouse/Common-law partner (if applicable)
$ Value
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Financial Assets. Investments (excluding non-qualified syndicated mortgage investments/loans – e.g., stocks, bonds, mutual funds, exchange traded funds, guaranteed investment certificates, etc.)Risk Profile (low/medium/high)
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Non-qualified syndicated mortgage investments/loans. Investor/Lender
$ Value
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Non-qualified syndicated mortgage investments/loans. Spouse/Common-law partner (if applicable)
$ Value
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Non-qualified syndicated mortgage investments/loans. Risk Profile (low/medium/high)
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Cash value – Life Insurance. Investor/Lender
$ Value
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Cash value – Life Insurance.Spouse/Common-law partner (if applicable)
$ Value
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Business interests (e.g., share in private company/partnership).Risk Profile (low/medium/high)
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Business interests (e.g., share in private company/partnership). Investor/Lender
$ Value
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Business interests (e.g., share in private company/partnership)Spouse/Common-law partner (if applicable)
$ Value
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Investments (excluding non-qualified syndicated mortgage investments/loans – e.g., stocks, bonds, mutual funds, exchange traded funds, guaranteed investment certificates, etc.)Risk Profile (low/medium/high)
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Specify any other Financial Assets 
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Specify any other Financial Assets. Investor/Lender
$ Value
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Specify any other Financial Assets. Spouse/Common-law partner (if applicable)
$ Value
Section 6. Part B. 3. Investment Portfolio. Financial Assets. Specify any other Financial Assets. Risk Profile (low/medium/high)
Section 6. Part B. 3. Investment Portfolio. Real Assets. Real estate – primary home. Investor/Lender
$ Value
Section 6. Part B. 3. Investment Portfolio. Real estate (excluding primary home - e.g. vacation and investment properties, vacant land) Spouse/Common law partner (if applicable)
$ Value
Section 6. Part B. 3. Investment Portfolio. Real estate (excluding primary home - e.g. vacation and investment properties, vacant land) Risk Profile (low/medium/high)
Section 6. Part B. 3. Investment Portfolio. Real estate (excluding primary home - e.g. vacation and investment properties, vacant land) Investor/Lender
$ Value
Section 6. Part B. 3. Investment Portfolio. Real Assets. Specify any other Real Assets 
Section 6. Part B. 3. Investment Portfolio. Specify any other Real Assets. Investor/Lender
$ Value
Section 6. Part B. 3. Investment Portfolio. Specify any other Real Assets. Spouse/Common law partner (if applicable)
$ Value
Section 6. Part B. 3. Investment Portfolio. Real Assets. Specify any other Real Assets. Risk Profile (low/medium/high)
Section 6. Part B. 3. Total Investment Portfolio Investor/Lender
$ Value
Section 6. Part B. 3. Total Investment Portfolio Spouse/Common law partner (if applicable)
$ Value
Section 6. Part B. 3. Total Investment Portfolio Risk Profile (low/medium/high)
Section 6. Part B. 4. Concentration:  The current proposed investment/loan in the non-qualified syndicated mortgage would represent the following percentage of the aggregate net financial assets of the investor/lender (and his/her spouse or common-law partner, if applicable) 
Section 6 – Financial Information and Eligibility 
Part C – Eligibility. 1. What is the aggregate amount currently invested/loaned by the investor/lender in one or more non-qualified syndicated mortgages over the past 12 months including this proposed investment but excluding any syndicated mortgage investment made before July 1, 2018? 
Section 6 – Financial Information and Eligibility 
Part C – Eligibility. 2. Is the investor/lender a member of one of the “designated classes” of investors/lenders? The designated classes are described in subsection 2(1) of O. Reg. 188/08. Yes, State class.
Section 6 – Financial Information and Eligibility 
Part C – Eligibility. 2. Is the investor/lender a member of one of the “designated classes” of investors/lenders? The designated classes are described in subsection 2(1) of O. Reg. 188/08. No.
Section 6 – Financial Information and Eligibility 
Part C – Eligibility. 3. The following documents have been reviewed by the mortgage brokerage (i.e., mortgage broker) in completing Section 6, Parts A, B, and C (i.e., employment, financial and eligibility information). 
Section 6 – Financial Information and Eligibility 
Part D – Source of Funds for Investment/Loan
 1. How will the investor/lender fund the investment or loan in the non-qualified syndicated mortgage and what proportion of the total investment in the non-qualified syndicated mortgage will each source of funds represent?

 Source of Funds. Loan(s). Prospective investor/lender borrowed or plans to borrow money to invest/loan in the non-qualified syndicated mortgage.
Percentage of Proposed Investment/Loan in the Non- qualified Syndicated Mortgage
Section 6 – Financial Information and Eligibility 
Part D – Source of Funds for Investment/Loan
 1. How will the investor/lender fund the investment or loan in the non-qualified syndicated mortgage and what proportion of the total investment in the non-qualified syndicated mortgage will each source of funds represent?

 Registered funds (if applicable).Prospective investor/lender utilized or plans to utilize money from a registered account(s) to invest/loan in the non-qualified syndicated mortgage.

Registered accounts include registered retirement saving plans (RRSPs), registered pension plans (RPPs), registered education saving plans (RESPs) and other accounts that are registered for income tax purposes. Percentage of Proposed Investment/Loan in the Non- qualified Syndicated Mortgage
Section 6 – Financial Information and Eligibility 
Part D – Source of Funds for Investment/Loan
 1. How will the investor/lender fund the investment or loan in the non-qualified syndicated mortgage and what proportion of the total investment in the non-qualified syndicated mortgage will each source of funds represent?

 Source of Funds. Savings.
Percentage of Proposed Investment/Loan in the Non- qualified Syndicated Mortgage
Section 6 – Financial Information and Eligibility 
Part D – Source of Funds for Investment/Loan
 1. How will the investor/lender fund the investment or loan in the non-qualified syndicated mortgage and what proportion of the total investment in the non-qualified syndicated mortgage will each source of funds represent?

 Specify any Other sources of funds.
Percentage of Proposed Investment/Loan in the Non- qualified Syndicated Mortgage
Section 6 – Financial Information and Eligibility 
Part D – Source of Funds for Investment/Loan
 1. How will the investor/lender fund the investment or loan in the non-qualified syndicated mortgage and what proportion of the total investment in the non-qualified syndicated mortgage will each source of funds represent?

 Specify any Other sources of funds.
Section 7 – Investment Profile 
Part A- Investment Needs and Objectives
 1. What are the overall results (i.e., needs and objectives) the investor/lender wants to achieve from investing in the non-qualified syndicated mortgage?
 Preservation of capital. The investor/lender wants to keep the money invested safe from short-term losses and readily available for short-term needs.
Section 7. Part A. 1.
 Income. The investor/lender wants to generate a steady stream of income from investments and is not as concerned about growing the value of the investment.
Section 7. Part A. 1.
 Income and Growth. The investor/lender wants to generate some income with opportunity for the investment to grow in value.
Section 7. Part A. 1.
 Speculation. The investor/lender is willing to accept high risk/loss of capital for the opportunity to achieve high/maximum investment returns. 
Section 7 – Investment Profile 
Part A- Investment Needs and Objectives
 2. Describe any specific needs and objectives the investor/lender may have (e.g., saving for retirement, children’s education and/or medical expenses, paying off mortgage) to which the non-qualifying syndicated mortgage investment will contribute.
Section 7 – Investment Profile 
Part A- Investment Needs and Objectives
 3. The risk tolerance of the investor/lender in relation to a non-qualified syndicated mortgage investment/loan is:
 Very Low The investor/lender wants to preserve his/her principal investment or loan amount, with no or very minimal risk.
Section 7. Part A. 3. The risk tolerance of the investor/lender in relation to a non-qualified syndicated mortgage investment/loan is:
 Low The investor/lender is willing to accept low risk to his/her principal investment or loan amount.
Section 7. Part A. 3. The risk tolerance of the investor/lender in relation to a non-qualified syndicated mortgage investment/loan is:
 Average The investor/lender is willing to accept some risk to his/her principal investment or loan amount but could only tolerate the loss of a small fraction of the money invested or loaned.
Section 7. Part A. 3. The risk tolerance of the investor/lender in relation to a non-qualified syndicated mortgage investment/loan is:
 High The investor/lender is willing to accept high risk to his/her principal investment or loan amount and understands that he/she could lose a substantial or all of the amount of the money invested or loaned.
Section 7. Part A.  Very High The investor /lender is willing to accept maximum risk to his/her principal investment or loan amount and understands that he/she could lose all of the amount invested or loaned.
Section 7 – Investment Profile 
Part A- Investment Needs and Objectives
 4. Describe the willingness of the investor/lender to risk shorter-term losses for the possibility of higher returns over the longer term:
 Very willing 
Section 7. Part A. 4. Willing 
Section 7. Part A. 4. Somewhat Willing 
Section 7. Part A. 4. Unwilling 
Section 7 – Investment Profile 
Part A- Investment Needs and Objectives
 5. The financial knowledge and investment experience of the investor/lender in relation to an investment/loan in a non-qualified syndicated mortgage is
Very Low. The investor/lender has little or no financial knowledge and is dependent on others to make investment decisions for him/her.
Section 7. Part A. 5.
Low. The investor/lender has some degree of financial knowledge and 1-5 years of experience investing in 'standard investment products' such as exchange-traded funds, guaranteed investment certificates (GICs), mutual funds and “blue-chip” stocks.
Section 7. Part A. 5.
Average. The investor/lender has an average degree of financial knowledge and over 5 years of experience investing in standard and 'more sophisticated' investment products that could include individual stocks (other than “blue chip” stocks), bonds and annuities.
Section 7. Part A. 5.
High. The investor/lender has a high degree of financial knowledge and over 10 years of experience investing in standard, more sophisticated and 'highly sophisticated' investment products that could include options, futures, derivatives, hedge funds and real estate development loans.
Section 7. Part A. 5.
Very High. The investor/lender has a very high degree of financial knowledge and over 20 years of experience in investment products of every type.
Section 7 – Investment Profile 
Part A- Investment Needs and Objectives
 6. (a)The period of time from now to when the investor/lender will need access to a significant portion of the funds to be invested/loaned in the proposed non-qualifying syndicated mortgage is Less than 1 year
Section 7. Part A. 6.(a). 1 to 3 years
Section 7. Part A. 6.(a). 4 to 5 years
Section 7. Part A. 6.(a). 6 to 9 years
Section 7. Part A. 6.(a). 10 and over years
Section 7. Part A. 6.(b) How does this timeframe align with the non-qualifying syndicated mortgage investment/loan?
Section 7. Part A. 7. List any other facts or factors that could be relevant to the investor/lender's decision to invest in, or lend in respect of, a non-qualified syndicated mortgage. Other  facts or factors could include (among many other things) financial obligations related to medical needs, likelihood of job loss, a significant degree of dependence on housing prices, fixed income receipts, sensitivity to interest rates, etc. Attach additional pages as required.
Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by Investor/Lender. Date signed by Investor/lender.
Enter date in format: year: 4 digits, month: 2 digits, day: 2 digits. Or select date from the drop down calendar (press down arrow to open the calendar, use the arrow keys to navigate by keyboard)
Declaration by All Other Investor/Lender and the Mortgage Brokerage
I hereby confirm and declare that I have reviewed the information in this form and that it is complete and accurate. I understand that the mortgage  brokerage will use this information,  in part, to assess whether I or the investor/lender  is eligible to participate in a non-qualified syndicated  mortgage investment/loan and whether it is 'suitable' given my or the investor/lender's financial circumstances, investment needs and objectives,  risk tolerance,  financial knowledge,  investment experience  and any other relevant factors.
Section 8 - Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by Investor/Lender. Signature of Investor/lender
Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by Investor/Lender. Entity Name (if applicable)
Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by Investor/Lender. Date signed by Entity Representative.
Enter date in format: year: 4 digits, month: 2 digits, day: 2 digits. Or select date from the drop down calendar (press down arrow to open the calendar, use the arrow keys to navigate by keyboard)
Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by Investor/Lender. Entity Representative Name
Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by Investor/Lender. Entity Representative Signature  
Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by the Mortgage Brokerage 
Print name of Mortgage Broker (To read the Declaration you will have to enter read or browse mode).
Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by the Mortgage Brokerage 
Licence number of Mortgage Broker.
Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by the Mortgage Brokerage 
Date signed by Mortgage Broker.Enter date in format: year: 4 digits, month: 2 digits, day: 2 digits. Or select date from the drop down calendar (press down arrow to open the calendar, use the arrow keys to navigate by keyboard)
Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by the Mortgage Brokerage 
Signature of Mortgage Broker.
Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by the Mortgage Brokerage 
Licence number of Mortgage Brokerage.
Declaration by All Other Investor/Lender and the Mortgage Brokerage. Declaration by the Mortgage Brokerage 
Mortgage Brokerage Name
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